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Insurance & Reinsurance Solutions
United Arab Emirates - Cyprus - Lebanon

ELAM Insurance Group is a dynamic conglomerate of specialized entities, operatingasa
trusted consultant, claims recovery expert, reinsurance broker, and talent acquisition
boutique exclusively dedicated to the insurance and reinsurance sectors.

With strategically located offices in Cyprus, the United Arab Emirates, and Lebanon,
ELAM Group delivers tailored solutions across the MENA region and international
markets, combining deep industry expertise with regional insight.

@ elamsol.com
@ astenre.com

@ auren-talent.com Tailored Insurance and Reinsurance Solutions
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EDITORIAL

The Transactional Tempest: Trump’s “America
First” Disrupts the Global Chessboard

From the Levant to the Arctic, the 47th President’s “Enlist
and Expand” strategy replaces traditional alliances with a
cold, hard ledger of burden-sharing and economic warfare

-

global alliances through targeted tariffs and economic leverage, spanning from the Levant to the Arctic

s Donald Trump moves into the
second year of his second term,
the international order isn’t just
being reshaped—it’s being in-
voiced. The “Trump Corollary,” a blend
of hyper-transactionalism and “Maxi-
mum Pressure 2.0,” has turned traditional
diplomacy into a series of high-stakes
trade-offs that spare neither friend nor foe.

TheMiddle East: From Theaterto Platform

In the MENA region and specifically
the Levant, the “strategic void” of 2024 has
been replaced by a “strategic realignment.”
Trump’s decision in 2025 to lift sanctions
on Syria and normalize ties with its transi-
tional government—paired with a Qatari-
led $7 billion energy investment—signals
a pivot toward a “Business First” peace.

However, this stability is shadowed
by the administration’s “Operation Mid-
night Hammer.” Following the June 2025
strikes on Iran’s nuclear facilities at For-
dow and Isfahan, the White House has
issued a “negotiate or perish” ultimatum.
By imposing a 25% tariff on any nation
trading with Tehran, Trump has weap-
onized the U.S. consumer market to achieve
what decades of diplomacy could not:
driving Iranian oil exports toward zero.

The GCC states, led by Riyadh and
Abu Dhabi, have adapted with a “prag-
matic hedge.” While they welcome
the US-led deterrence of Iran, they are
wary of Trump’s “burden-shifting”
logic, which expects Gulf capitals to
underwrite regional security entirely.
The Trade War: EU, Canada, and the North
The transactional blade cuts both ways.
In Canada and the EU, the shock of a 10%
universal baseline tariff in 2025 has settled

into a “structural challenge.” The U.S. has
used these levies as a cudgel to force NATO
allies into a 5% GDP defense spending
target by 2035.

In Canada, the relationship has become
“uniquely personalized.” The threat of addi-
tional 10% tariffs on Canadian goods—on
top of the 35% levies on non-CUSMA
items—is being used as leverage in a bizarre
geopolitical bid for “strategic Greenland.”
Ottawa now finds itself navigating a “Zom-
bie USMCA,” where free trade exists only as
long as it benefits the U.S. industrial base.

2026 Forecast: The Price of Peace

The forecast for the remainder of
2026 is one of “Ordered Volatility.” x Iran
will likely face a choice between a “Mak-
ing Iran Great Again” transactional deal
or internal collapse under the weight
of 52% inflation and renewed protests.

The EU will likely consolidate its “Made
in Europe” requirements to counter U.S.
protectionism, leading to a fragmented
global market.

Trump’s tacticis clear: he isnot an isola-
tionist, but an expansionist who demandsa
“Management Fee” for American protection.
In this new era, the “Cedar” of Lebanon,
the “Oil Fields” of the Gulf, and the “Auto
Plants” of Ontario are all just line items in
a global audit where loyalty is measured
only in dollars and defense spending.
The Price of the “Trump Pivot” in Lebanon
Beirut’s reconstruction is no longer a humani-
tarian mission; it is the cornerstone of a new
American “Economic Zone” strateqy intended
to bankroll peace and bury the old order.

AfafIssa (Malak Issa)

Publisher &
Editor in Chief of BUSINESS LIFE
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Last issue’s main story:

Syria-Lebanon Visit Aimed to ‘Build
Trust’, Reaffirm Support for Sover-
eignty, Stability in Both Countries, Del-
egation Co-Head Tells Security Council

The recent affirmations by President Joseph
Aoun regarding Lebanon’s commitment
to state sovereignty and the strict adher-
ence to the May 2026 election schedule
offer a rare glimmer of institutional sta-

bility. In a region currently defined by
“ordered volatility,” Aoun’s resolve to keep
Lebanon off the “knife-edge” of regional
conflict is both pragmatic and necessary.
By positioning the Lebanese Armed
Forces as the sole legitimate guarantor of
the borders, the President is addressing the
fundamental demand of the international
community. This move isnot merely about
security; it is the prerequisite for the eco-
nomic confidence needed to unlock IMF
support and reconstruction investment.
Furthermore, the pledge to hold
elections on time is a vital signal to the
Lebanese people. For too long, political voids
have served as a pretext for paralysis. Aoun’s
leadership suggests a shift toward a state
governed by constitutional deadlines rather
than sectarian convenience. While the path
to recovery remains arduous, a sovereign
focus on domestic reform over regional
adventurism is the only way to ensure the
“Cedar” survives this turbulent era. Lebanon
cannot afford another “ghost state” period;
it must choose the path of law and order.
Tanios Fostok-Beirut, Lebanon

The economies of the European Union and
the United States in 2026 face mounting
pressures from inflation, debt, and geopoliti-
cal uncertainty. In the EU, Russia’s war in
Ukraine strains energy security and defense

budgets, while uneven inflation complicates
monetary policy. Rising housing costs and
migration challenges test social cohesion.
The United States confrontsits own hurdles,
including escalating national debt, conten-
tious fiscal debates, and trade policy uncer-
tainty. The labor market remains stable but
inflexible, while households struggle with
affordability in housing, healthcare, and
essentials. Cuts to social programs risk wid-
ening inequality. Together, these challenges
highlight the delicate balance both regions
must strike between competitiveness, fiscal
discipline, and social stability, underscoring
the fragility of global growth. What are the
solutions>

Helene Paphos, Larnaca, Cyprus

l LETTERS |
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info@businesslife.net
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President Joseph Aoun meets Spanish King, praises depth of relations between the two countries
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MIDDLE EAST SCAN i m—

Algeria

According to a Bloomberg
report, Algerian President
Abdelmadjid Tebboune inau-
gurated a jointly constructed
railway, which is crucial for
this OPEC member’s large-
scale development of iron
ore and represents one of
its initiatives to diversify
the economy. The opening
of this railway enables the
Gara Djebilet iron ore mine,
located near the border be-
tween Algeria and Morocco,
to ship its first cargo, a pro-

jectthat has been in the mak- MOROCCO
ing for decades. The Algerian
National Mining Company  wester
(Sonarem) is the main par-
ticipant in the project.

This new railway line, AU

built by Algerian state-
owned enterprises, connects
the remote iron ore mine
with the cities of Tindouf and
Béchar Province. From there,
an existing railway line
links to the Mediterranean
coast and the city of Oran,
where Turkish Tosyali Hold-
ing operates a steel plant.

Algeria is an important
natural gas supplier to Eu-

rope, with o1l and gas ac- |—

counting for three-quarters

of its export value and half of its fiscal
revenue, but it is highly susceptible to
energy price fluctuations. The country is
seeking other sources of income.

Bahrain

Bahrain has begun its term as a non-
permanent member of the United Nations
Security Council for 2026-2027. Ambas-
sador Jamal Fares Al Rowaiei, Permanent
Representative of Bahrain to the United
Nations in New York, attended a flag-rais-
ing ceremony at the UN headquarters to
mark the start of the term.It is the second
time in Bahrain’s history that the king-
dom has served on the Security Council.

Egypt
Egyptian President Abdel Fattah el-Sisi
said he has sent a message to U.S. Presi-
dent Donald Trump reaffirming Egypt’s
position and concerns regarding water
security, expressing support for Trump’s
efforts, and voicing hope for continued
close coordination in the coming period
to promote regional stability and peace.
El-Sisi said he appreciated a message
received from Trump that praised Egypt’s
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role in supporting regional security and
stability and showed particular inter-
est in the Nile River issue, which el-Sisi
described as the lifeline of the Egyptians.

Iran

Iran’s Supreme Leader Ayatollah Ali
Khamenei said Iran “will not be drawn
into a war,” while warning that authori-
ties will not allow what he described as
“domestic and foreign criminals” to go
unpunished, amid ongoing protests and
their political and security repercussions,
according to Sky News Arabia. Khamenei
said several groups were involved in the
recent unrest, claiming that one group
received training and funding from
foreign intelligence services inside and
outside Iran, describing them as “leaders
of the riots.”

Iraq

Iraqg’s presidency has firmly rejected any
form of foreign interference in the process
of forming a new government, describ-
ing it as a purely internal and sovereign
matter. In a statement issued lately, the
presidency said Iraq’s political affairs are
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decided solely by Iraqis, in accordance
with the constitution and the democratic
system based on elections. It stressed that
respect for national sovereignty is es-
sential to political stability, particularly
during the government formation process,
which is based on the results of the par-
liamentary elections held in November.

Jordan

Jordanian Ministry of Foreign Affairs and
Expatriates stated that King Abdullah II
received an invitation from US President
Donald Trump to join the Peace Council,
noting that the documents related to the
invitation are currently being reviewed in
accordance with internal legal procedures,
as reported by Petra News Agency.

The ministry’s spokesperson, Ambas-
sador Fouad Majali, affirmed that the
Kingdom appreciates President Trump’s
leadership role in achieving a cease-
fire in Gaza, launching the compre-
hensive peace plan, and his efforts to
achieve security, stability, and peace.

Kuwait

Kuwait has called on Yemenis to pursue

8 ¢ BUSINESS LIFE FEBRUARY 2026



calm and dialogue to contain the coun-
try’s recent crisis, according to Sky News
Arabia. Kuwait’s Ministry of Foreign Af-
fairs said the state is “following the latest
developments in brotherly Yemen, and
the political and military changes unfold-
ing on the ground, which could threaten
the unity of the Yemeni people and under-
mine their security and stability.”

Lebanon
Minister of the Displaced and Minister of
State for Technology and Artificial Intel-
ligence, Dr. Kamal Shehadeh, recently
received US Ambassador to Lebanon,
Michael Issa, in his office at the ministry.
During the meeting, they discussed the
Ministry of Technology’s projects and ar-
eas of mutual cooperation, with Minister
Shehadeh emphasizing “the importance of
the reform projects that the Ministry will
be implementing in the coming phase.”

Libya

Libya’s Prosecutor General’s Office con-
firmed early Wednesday the death of Saif
al-Islam Gaddafi, son of the late Libyan
leader Muammar Gaddafi, after he was

fatally wounded by gunfire on Tuesday.
In a statement posted on its official Fa-
cebook page on Wednesday, the office said
that after receiving reports of the death
of Saif al-Islam Muammar Gaddafi, in-
vestigators, authorized by the Prosecutor
General, moved to the relevant locations
to gather evidence and question witnesses
as part of a preliminary investigation.
The statement added that on Tuesday,
an investigative team, accompanied by
forensic experts in firearms, fingerprints,
toxicology and other relevant fields, con-
ducted an on-site investigation. Prelimi-
nary findings confirmed that the victim
had sustained fatal gunshot wounds.
Late Tuesday, the political team of Saif
al-Islam Gaddafi said that he was assassi-
nated earlier in the day by four armed men
who stormed his residence in the town of
Zintan, some 136 km southwest of Tripoli.

Morocco

The Exchange Office published the Severe
flooding triggered by weeks of heavy
rain has forced mass evacuations in
northern Morocco, with Ksar el-Kebir
among the worst-hit cities. Rising wa-
ters from the Loukkos River have in-
undated neighbourhoods, prompting
authorities to evacuate more than 50,000
residents. The army has deployed boats,
helicopters and rescue teams, while
shelters and temporary camps fill with
displaced families as schools, markets
and power supplies remain disrupted.

Oman
Talks between the United States and Iran
are expected to take place in Oman but the
scope of the discussions needs to be agreed,
an Arab diplomat told AFP recently.
“A meeting is requested in Oman by
the Iranians, and the Americans have ap-
proved the location, but the parameters of
discussions are still being worked on,” the
diplomat said on condition of anonymity
because of the sensitivity of the talks.

Qatar

A military escalation between the United
States and Iran would have grave conse-
quences for the region, Qatar said lately
after Washington threatened strikes in
response to a government crackdown on
protestsin Iran. “We know that any escala-
tion... would have catastrophic results in
the region and beyond, and therefore we
want to avoid that as much as possible,”
Qatar’s foreign ministry spokesman Ma-
jed al-Ansari said--Agencies

Saudi Arabia

Saudi Arabia’s Foreign Minister Prince

Faisal bin Farhan discussed regional
developments with his counterparts
from neighboring countries in separate
calls, according to foreign ministry state-
ments amid heightened tension as the US
weights its options on Iran. Prince Faisal
held a call with his Iranian counterpart
Abbas Araghchi during which they “dis-
cussed the developments in the region
and means of maintaining support to [the
region’s] security and stability,” the Saudi
foreign ministry statement said.

Tunis

Since 18 January 2026, Tunisia has ex-
perienced exceptionally heavy and sus-
tained rainfall that triggered widespread
flooding, flash floods, and river overflows
across large parts of the country. Meteoro-
logical authorities reported rainfall levels
unseen since the 1950s, with particularly
intense precipitation recorded within
short timeframes on 19 and 20 January,
rapidly overwhelming drainage systems
and saturating soils. The flooding caused
extensive damage to housing, essential
infrastructure, and public services, and
resulted in five confirmed fatalities, with
several individuals still reported missing.
Flood risks have been further aggravated
by hydrological pressure from rivers origi-
nating in Algeria, following the cyclone’s
movement in that direction, keeping the
situation highly dynamic.

United Arab Emirate
United Arab Emirates State Minister
for International Cooperation, Reem Al
Hashimi, welcomed the announcement
of the launch of the second phase of the
comprehensive peace plan and the official
formation of the Palestinian National
Committee for the Administration of the
Gaza Strip, as a temporary transitional
body established pursuant to UN Security
Council Resolution 2803.

Yemen
The UAE is closely following recent de-
velopments in Yemen and expresses its
deep concern over the ongoing escala-
tion. The UAE calls upon the brotherly
Yemeni people to prioritize wisdom,
exercise restraint, and work to ensure
security and stability in the country.
Guided by its steadfast commitment
to the security, stability, and prosperity of
Yemen and the region, the UAE stresses
the importance of de-escalation, giving
precedence to dialogue over confronta-
tion, and addressing existing differences
among the brotherly Yemenis through
understanding and consensus on sustain-
able political solutions.

BUSINESS LIFE FEBRUARY 2026 ¢ 9



Don’t let your investment go up in flames.

Make sure you are covered.

For more information regarding our Fire insurance;
get in touch with us, or e-mail us your questions at

info@almashrek.com.lb

It only takes one. Insure

A

AL MASHREK

insurance & reinsurance sAL




Cinla) Al

44’,." g,’ 2026 ul.mub.w’ :@obadl de Ml
990 ((eald aigd Iy 290 §alad! S V[P uJ.s!

sl Alo o

Qald) guaadly 3,108 gulone oy Galb Sy (¥ G e ol g @
WESTT SYYY) ‘ub..bu.ﬂg 2026 ul.mu’,w’g J.n.l FHYY) u.uol.c.l.i g pLEOA

2o Al ae Uala 211G (i Alae &l
azandl 58 1Y) Galae G ) il ¢ abiall
S A Gty il 5 (MIC) ainall
GMLY axiasy OIS Wity ¢(TFE) s 8 (3eldl
e 9 ¢ pan e il Y YT ale sl il
Oo 2l deanads Gy (palill Quxigal) 4S5
Jsbi LS Glle el Jlaill g ooV 4yl ) pd 4t
Lgga) sp ) Cibpanll 5 & aliial) yigall 43 yuuse
U Adbeay Ly ey () A 5 sl il )
G ¢ atiall gl 55 IaY) alaa (pa
S 58 Sl aa anly Giasdy Gf 1588 430 calla
g raal (5 sudl 3 Cpalil

a3l gl aad Galiall ae and g 138

L ¢ pall 5 (5 ) Gaalill (5 gas 8 Aalal)
sale) 5 cpalill Jlae (8 da) 55 08 (4e 4Sliag
Al 555 5 Sl A 8y ) ABLYL el
3y Cpalil) (3 gm0 (8 Llall Cosaliall (e 2021
Ciia il uaigall 3 55 o aball ae X
Llle i Yo Y E/Y YT Ll el O3

¢l sl Calide o dplag) G jde s 4y 8
Cilliaal) gl 5 jaad) LLaY) o i s
il agin Hlle ), Y0 A Ciady il g sl

Lo )38 33l e alaall plall dagia jhla V00 g
L& gai g AS 811 3 8 ey oY) 138 7 ¥4, Y
Gl Jals (53 i se (B Leniay  cplinuall
gl

QS a0 el Gl Lok (il
Ly goaall Cpaldl) Ayl sad ()
flgiodhiiy Lisa ki Al Baaal) iy
Gy il (1 5Ss pd zalall e Al
138 5 63 ya J oY Ay paall cpaldll S 5 alssl

icluall § poldawsy

Al Gty iy ((MIC) ial) gamall 53133 udaa Gty il ¢ abiall e A&
(IFE) o (b ol S 5

BUSINESS LIFE FEBRUARY 2026 ¢ 11



iMa) ALl

Alad) Gty il g c(MIC) el giaell o3 laY) Culaa Gt ) il (Balall ae s
(IFE) e (o 0t IS 55

JOa il sl lide e dala) G pd5e s
LLaaY) Jlaaf &l Y oY £/Y 0 YY Al
V¥ A Gl g el 5 lliaall il 5 jaadll
pladl (daia jlle ), e Jlieaga Lk
S 1Y) 138 7% ¢, La a8 5al 5 ¢ Galal)
AS i) ddaina s g8 g alaisall sadl)

Cpalill usigrall A8 50 Adad (oA La sl iy
YL YT alad

ST cmpda 533 9o ge dudliall ; (Balall 2e alla
i (ad g densllsasall e 58 5 ) o
A5 gL )Y e cailal) g i e
Al 5 Aedll (A ) s ol (§ sl
S

A ,al ) s 1Y) oo Uhas s (ui
YoXe/Yaxy b opadill Guaigal)
3 8 Alle il A ) s (Galial) e Al

Bl o gl ey Aulual) Gl lal)

ol O (0 8,08 e o S A i (i
$dahial)l & Jigailly elhaY¥) slsMl 13850
DL AT pae aad c@alall ne A
Onaia (Hlra algas ol Yo galialy (oo
Glle 13850 oS30 Lela iy Laa 63508 45 5485
Al ohdl b elilha¥l HSM Ul

o Aas gall g ol gBY) A5 GRS s (e

§ pan A Cpalil) Sy sl

i Al A ) Al - saliall aie Alla

Lo oSl Gaandil A jln dadle AaS ga 2e ) 68

S aal) (3 pudl a5 dlle 485 583 5o ey
Ol 3 LS 28 53 138 Dpallall el ae 88) i
Clalaiall (gl A& (g g Jpail)

o Sl s SN LA ga e sy (i
Somalill) pUSB 8 Jaal) a2 b

iy 8 eliba¥) (SN Ealall ae Ala
Cany 1385 il Cailla sl 3 i Lad) Al
D) Jaalil s agdllen sk e 2 8Y)
il pall Jitedl  Blyly seli€ KT )6 <4
Dbl Zadall sl il Siy) e s 0

AN Gpalill paiiga plagd (i€ i (a3
A Hgasll aaay DA caalall e s
aisall OIS Jsall Caline (e @l jliia ) v ve jglas
Gaell m g 3ty liaall o) Y Fngn
Dek AR5 13 S o deal gl 5
et ais Aeliall aliy) Aia¥) aaa

2335 4 55 A cibpaadll (A La i (i

S paa gﬁ Oalilf 2 g8

gl cilidlaiay s i cibaadl) 3 galall ae A&
Cayiatl) 5 Al 5o Sally Aalaiall A Lall 28 )
555 Ol 83 g ad i i) o2a ety
Yliial 5 Ganlati aga zlins LT (S il djlas

o LA | VN P

S i Adliall ) gheal (S sl (sl
$4g paall el

12 + BUSINESS LIFE FEBRUARY 2026



OS JaYl Ae a5 A (ndd 8 gy ¢Akal)
S A Al | il e el b
Gabill maay Bads Gl ey Clatier Les
by o aaing eliba¥) cSY (Y tanal
Sl Va5 ARy S gAY A
B Ady i clily Gld Aphel Gladie ae

ol AL W gl o OSay A i (i
S lihaY) plSA) (gaal Lgd Jiaty ) Y Laal)
e Bl oo Cuaall die cGalall ae A
SIS Zla () e Jie dda
0585 Aagladls Hhaall julee Jana s iy il
e dpnigl) Gl 8 43d Gasl) 58 e
Al ol LY gulls 5 Sl Jasd ol S Cilasa
2aTiy il & g el A8 o zby
eelilayl (A ool Wil g Sl eclal)
Bae gl o2 J<U 28 Al o gles
Ssasall? ae Bl Jalay elilal) (1S3
3ol g SN il il e ST il
Gomds delil) QS adddl 48 saclae
ool A Al clatidl (8 Gl el
Ahall e Gl i)l Jadill o ae

b SlhaY) sl S e 13l rd (i

S gl g QLY Jlas]

doliay (guliEl)l QUKY) i rgeball 2o AA
Y i elhall oS dhall 3l
G Ll AR A clly ool B
Dhlie zia § S il ) Zlas eVl
Sl Clainl g 4y 0y 5 e 2 2 By
oo Vi puay elhall cSA ¢ el
Gloglaall Las) ey €Al Al Jeall
Lol AailE Al i) Adad Gy o A

AL gl Y nge
Shlia N ki dis ALY cld) ey
felbay) M) clinhi aa “qisigl
fmaaa 1a c@lall ae s
SN legal sy 8 Al KN (s PN
Ao s A 3 55 g ol o o e lilana)
L) plasi O g el o L 3 Sl
Lol il A€ gualy Al

iy

il iy

Al vy il g ‘(MIC) il ‘5..4:_“_5 BJ\J}” u.n.‘;.A o) il cé.ﬂ.;aj\ e K\
(IFE) e (o 0t IS 55

Gl Gt N Jihaay i paae JaSiud 5 Al
AV Jals clSliaall ol 2l Gulaall
s b lShad) e ol glal

b S lhual) slSA) )93 (5 8 S s

3y paall cpalil dslia
Grbill J8 elihia¥l oS4 Galal) s Al
il g el el el Jie dgagtiall cilinalill 8

s e (88 S el il 5 oty o gy 50l
O e Jari, yean Ja1a el delial 43
504 ) s (e Lpmgalall LS deliall 22
o=l @il Alen Jadlly Ul el o 58
Liga 5 IS paigall B Lgh puan A il
(i Y e el aad Al A ) Al
clalall o3 JS palill | 50€ 1AL Chandis 138
e il alasy) Jaba adl) gladll Lggle Jaas

BUSINESS LIFE FEBRUARY 2026 ¢ 13



ad f A |

(IFE) s (& Calil) S i sl Gy ili g «(MIC) el gzl 555101 Gulae Gy il ¢@abiall 2o alla

Ll cpualill deliva plac Y cxadl 5 llal)
AL e gl 3l A Lghan s B0 ) 5 Apmdall
3ol 5 buaa Aiald Cilaine Say) e s
Lo 5 Ales Jailly Ulay 85 ¢ nalill e )
Lo Caca i Gl Y] jaigall A LS s
g5 Lo st 5 i JBY) e i) gl Ayl
Gy ilan LedS o3 cpalill sl o il )
& Ol Al alad BB e A Lgle
o s i€ il ) il of 2l gl
eV Jals clSliaal) el (3l Guladll
Cralil) Aelica 5 ol 3 jpunal) JuSi sl (i

S 5 Oy Ablial) el S 1Y a3y

$4y paal) cpaalats

LSt cdomnda 532 g 0 dudliall - 30Lal) 2 Al
le i ad g daasllpsasall e 58 58 ol g
A0 5l 8l o) SN e cilall g RIS

Sad) Gyl 0 9S8 A i G 2
Baaadl JSEY) A e A paall cualil S i
faady) A Ladis g Lga i A

12a il sl Al padl iGaball ve alla
cilbaaty Ladi p Cuaia a5 6 e Y cuaidl)
Al Ala pall o3 8 duals dledis el il
lgand alal (i pean g opeldl) delia Ly el

A@ ) dnell Jaty Sl &l jall Lgia Baae

o e Uha) 1S il ga L sl i

Soalill) pUB 8 Jaal) a2 b

s Gl LAl el oty
LE‘JJB 3l _)ﬁsi \).I}SJ Jaiuml\ dg.hm\}

A8y

Ay 4l 5 ) byl (b L sk i

§ paa (B Gaalil) 3 gie

el clllaiay Jagi y3 calbasill  saliall ae Al
Caraill g Allall 3o Dlall ddlaiall Adlall 4018 Hl)
Idlea (pe s el 33 52 s Laa ¢ Sty

14 ¢ BUSINESS LIFE FEBRUARY 2026



-

(IFE) P ‘f u,.\.qm\ C'_l\.S).& alas) u,u:ﬁ) h_ub} 6(MIC) h_i.\ibd\ }sa:d\} BJ\A\;}\ UAXM uaa;ﬁj &_ub cédha” e ala

i O (518 B8 e 0 RS (A 1 (a2
$dahiall A Jisailly sllay) slsMll |3 4
‘;...ﬂ:\.m J\Jﬂu\.\cﬁ\nﬁ s ‘?".' :é.\\.;a]\ e Al
L) ¢ Gaie ) jra @ gars o) e galiail g
138 50 0 5S1 Alla 0 Lglany Laa 63 S 4 503 68 )
il Gl b elilhal) oS s 5 Gl

dasgally il i AS AN (il
Span B ool clE guul e
Al Al Al csalall s Als
ol Lojla Ldle ASn el d i
daég_, :\:\S\r_ %ﬁuﬁ:_’ Bl ga (panay laa ‘QIS‘)..:J\
Al uledl me Wgie g padll sl

2ka elihuall oSN Ol ol r@alall ae alla
Ol 5 ol bl cpuals i Apadaall sl
Ao juy AdSill g (A8 sl Cua (bl
LSl il 8 ddlad Ji 4l lasy)

Baniue Ol e o adied ) A e f

dalg ) cbadl) A Locdy oail
fomldll b elhaYl  pM Gl
dsn 589y ibaaill § ol e galaall e Alla
coelihuay) oSN Adadl Aad) Ainse o gles
G paaiall Sl sl Clatiall ae Jaladll & g2aas
St Jie ial) ) A i ) dil)

G Gl AS,Al g ralall ae Al
3oy (YeYo e e Jumdl AL ala
Al epa bl VY D) LLaY) aas
A, J clids 0 Jedl ey )

il Jakady Al Basand) JLSBY) A La sci (i
LA 3 glga sl g peaaall Cppalil) il puliaad) s
Cilatie dlay) e Jeall alaal : 3abiall ae Sla
N ALRYL ¢l o 855 s Al
ol LB 5 a0 Y1 e al) (8 s il

@ SUhaY) s8N 553 5 5 S e
fomalill Aol

BUSINESS LIFE FEBRUARY 2026 ¢ 15



MANAGEMENT AND FINANCE

The Cedar in the Crosshairs:
Lebanon’s Descentinto the Abyss
and the Fragile Hope of 2026

Amid a volatile ceasefire and fragile recovery,
Lebanon’s new leadership faces a definitive test of
survival on the edge of reform and war

e saltair of the Mediterranean still
carries the scent of roasted coffee
and jasmine, but today in Beirut,
it is increasingly tinged with the

metallic tang of reconstruction dust and the
distant, low rumble of Israeli overflights. As
the city marks the beginning of February
2026, Lebanon stands at a crossroads so
jagged it threatens to tear the national fabric
once and for all.

For the first time in nearly four years,
there is a President in Baabda Palace and
a functioning—if embattled—Cabinet in
the Grand Serail. Yet, the “fragile stabil-
ity” described by international observers
feels more like a breathless pause between
tragedies. With the economy showing the
first green shoots of growth after a decade
of decay, and a geopolitical map being re-
drawn by the bloodied ink of the 2024-2025
conflict, Lebanon is a nation attempting to
learn how to walk again while the ground
beneath it continues to shake.

L. The Political Resurrection: Aoun and the
End of the Void

For over two years, the Lebanese state was a
ghost. From the departure of Michel Aounin
October 2022 until the historic parliamen-
tary session of January 9, 2025, the presi-
dency sat vacant, a symbol of the sectarian
paralysis that haslong defined the country.

The election of General Joseph Aoun, the
former Commander of the Lebanese Armed
Forces (LAF), as the 14th President was not
merely a change in personnel; it was a shift
in the tectonic plates of Lebanese power.
Securing 99 votes in a dramatic second-
round ballot, Aoun’s ascension signaled a
rare moment of consensus—or perhaps,
a shared exhaustion—among Lebanon’s
warring political factions.

Under his leadership, and the subse-
quent appointment of Nawaf Salam, the
former International Court of Justice judge,
as Prime Minister, the “New Lebanon” of
2026 is attempting to pivot away from the
“mafia-logic” of the past. Salam’s govern-
ment has made the professionalization
of the civil service and the independence
of the judiciary its twin pillars. However,
the shadow of the old guard remains. As

the country prepares for the May 2026
general elections, the question remains:
Can a military-man-turned-president truly
dismantle the clientelist networks that
have survived even the total collapse of the
national currency?

II. The Economic Rebound: A “Fragile”
Recovery

The statistics of 2026 offer a jarring contrast
to the hyperinflationary nightmare of 2020-
2023. According to the World Bank’s latest
Lebanon Economic Monitor, the country’s
real GDP expanded by 3.5% in 2025, witha
projected 4.0% growth for 2026. For a coun-
try whose economy contracted by nearly
40% since 2019, these numbers are a lifeline.
The Death of Hyperinflation

Perhaps the most striking development is
the cooling of the consumer price index. In
December 2025, inflation eased to 12.2%, its
lowest reading since the crisis began. This
“monetary calm”is the result of a near-total
dollarization of the economy and a remark-
ably stable exchange rate that has held since
late 2023.

”We are no longer carrying suitcases of
Lira to buy bread,” says Maya, a boutique
owner in Hamra. “But we are still paying for
thesinsof the banksin Dollarswe don'thave.”
The Banking Bastille
Despite the growth, the heart of the crisis—
the banking sector—remains paralyzed.
Over $124 billion in deposits remain frozen
or “lollarized,” existing only as ledger entries
that depositors cannot access. The “Financial
Gap Law” and the “Bank Resolution Law”,
passed by the Cabinet in late 2025, are the
current battlegrounds.

The IMF remains skeptical. While
welcoming the progress, the Fund’s Febru-
ary 2026 assessment calls for more “ambi-
tious” reforms, particularly regarding the
allocation of the $70 billion financial gap.
The government’s desire to protect small
depositors clashes with the harsh reality of
a bankrupt Central Bank (BDL).

III. Geopolitics: The Border of Fire and the
“Preventative” War

If the economy is recovering, the security
situation is in a state of high-tension equi-
librium. The “Great War of 2024,” which saw

The 2026 Horizon: A Tale of Two Beiruts: Behin

devastating Israeli strikes across the south
and the Bekaa, ended in a UN-brokered
ceasefire in November 2024.

However, “ceasefire” is a generous term
for the reality of February 2026. Just on Feb-
ruary 2,Israeli airstrikes targeted what they
termed “Hezbollah weapons storage facili-
ties” in the villages of Kfar Tibnit and Ain
Qana. Israel maintains thatits operations are
necessary to prevent the “re-establishment”
of Hezbollah’s elite Radwan Unit south of
the Litani River.

Hezbollah’s Diminishing Returns
The geopolitical weight of Hezbollah has
fundamentally changed. Following the 2024

Economic Indicator 2023 |Actual) 2025 (Estimated)
Real GDP Growth 0.7% 35%

Inflation {YoY) 230% 15.2%

Poverty Rate B0%+ 70%
Debt-to-GDP 120% 145%

conflict and the subsequent fall of the Assad
regime in Syria (which severed key supply
lines), the group’s “state-within-a-state”
status is under unprecedented pressure.
President Joseph Aoun has utilized his
military background to reassert the Leba-
nese Armed Forces (LAF) as the sole legiti-
mate defender of the borders—a move heav-
ily backed by a $237 million U.S. security
assistance package. The discourse in Beirut
has shifted from if Hezbollah should disarm
to how its military wing can be integrated
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orneutralized without sparking a civil war.
IV. The Social Fabric: Diaspora, Displace-
ment, and the “Grand Return”
Lebanon in 2026 is a nation of extremes.
While the luxury rooftops of Downtown
Beirut are once again full of the “diaspora
elite” spending fresh dollars, the hinterlands
of Akkar and the Bekaa remain trapped in
“multidimensional poverty.”
The Syrian Refugee Shift
One of the most significant social develop-
ments of the past year has been the “Grand
Return.” Since the stabilization of parts of
Syria in 2025, over 437,000 Syrian refugees
have departed Lebanon. This mass move-
ment, facilitated by the Lebanese General
Security’s waiving of exit fees, has slightly
eased the strain on Lebanon’s crumbling
infrastructure, though it has also raised
concerns from the UNHCR regarding the
“voluntariness” of the returns.
The Lost GenerationThe “Brain Drain” of
2019-2024 has left a hollowed-out middle
class. Tens of thousands of doctors, engi-
neers, and teachers now reside in the Gulf,
Europe, and Canada. Their remittances—es-
timated at nearly $7 billion annually—are
what keep the country afloat, but their
absence is felt in the failing public schools
and the understaffed hospitals of the South.
Conclusion: The Phoenix or the Mirage?
As Lebanon enters the second month of
2026, itis tempting to see the current stabil-
ity as a mirage. The scars of the 2020 Port
Blast still mark the skyline, and the screams
of the “Thawra” protesters of 2019 have
faded into a weary, cynical silence.

Yet, there is a undeniable change in the

d the growing skyline lies a nation navigating a volatile regional peace, where every new crane represents a gamble on a stable future

air. For the first time in a generation, the “Sec-
tarian Lords” are on the defensive. The presi-
dency of Joseph Aoun and the technocratic
leanings of Nawaf Salam offer a slim window
of opportunity to build a state that functions
for its people rather than its politicians.

The “Cedar” is no longer just a symbol
on a flag; it is a metaphor for the country
itself: deeply rooted, resilient to the point of
absurdity, but currently swaying in a geopo-
litical gale that could either strengthen its
trunk or snap it forever. Lebanon’s survival
in 2026 will not depend on the price of the
Lira or the range of a missile, but on whether
its people can finally trade the security of
their sect for the dignity of a nation.

The world watches, as it always does, but
forthe first time in years, the Lebanese are the
ones holding the pen. Whether they write
a tragedy or a rebirth remains to be seen.
The “Day After™
Three Scenarios for Lebanon’s IMF Deal
Post-May 2026
The general elections on May 10, 2026,
are widely regarded as the “Final Exam”
for the Lebanese state. The outcome will
determine whether the current IMF Staff-
Level Agreement (SLA) matures into a full
$3 billion Extended Fund Facility (EFF) or
if the country slips back into isolation.
Scenario A: The “Reformist Breakthrough”
(40% Probability)

In this scenario, independent “opposition”
blocs and reform-minded traditionalists
secure a slim majority (65+ seats).

The Impact: The new Parliament immedi-
ately ratifies a clean version of the Capital
Control Law and the Bank Secrecy Law.

The IMF Result:
The IMF Board approves the EFF by Q3

2026. This triggers an additional $10-
$15 billion in “matching funds” from
the CEDRE conference and the World
Bank. The Lira stabilizes permanently,
and the “Brain Drain” begins to reverse.
Scenario B:

The “Sectarian Standoff” (45% Probability)
The election results in a “hung parlia-
ment” where no single bloc has a ma-
jority. The traditional sectarian “Duo”
(Amal/Hezbollah) retains its veto
power over major financial legislation.
The Impact: A “National Unity Gov-
ernment” is formed, but it is paralyzed
by internal disputes over the “Finan-
cial Gap.” The banking audit is stalled
again to protect powerful shareholders.
The IMF Result:

The IMF deal remains in “limbo.”

While the country doesn’t collapse
(thanks to diaspora remittances), it enters
a “Lost Decade” of stagnation, charac-
terized by a dual economy: a dollarized
elite and a poverty-stricken public sector.
Scenario C:
The “Regional Flare-up” (15% Probability)
External geopolitical tensions between Israel
and regional actors lead to a security break-
down during or immediately after the vote.
The Impact:

Elections are either postponed or delegiti-
mized by low turnout. The focus shifts from
“Financial Reform” to “War Economy.”
The IMF Result: Negotiations are suspended
indefinitely. Lebanonisrelegated toa “Fragile
State” status, relying purely on humanitar-
ian aid rather than development investment.
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Davos 2026: A Spirit of Dialogue in a Fragmented World

Leaders and innovators clash over sovereignty, growth, and technology at the

World Economic Forum’s 56th Annual Meeting

e,
Davos 2026 was one of the highest-level gatherings in the Annual Meeting’s history: World leaders from government, business, civil
society and academia convene in Davos to engage in forward-looking discussions to address global issues and set priorities

he 56th Annual Meeting of
the World Economic Forum in
Davos unfolded against one of
the most complex geopolitical
backdrops in decades. With 400 top po-
litical leaders, including nearly 65 heads
of state and government, the gathering
became a crucible for dialogue on trust,
growth, innovation, and climate. While
U.S. President Donald Trump’s nationalist
rhetoric and Greenland gambit domi-
nated headlines, other leaders—from
Canada to Egypt, Saudi Arabia, the UK,
and France—offered contrasting visions.
Business titans such as Elon Musk, Jamie
Dimon, Bill Gates, and Satya Nadella
added urgency to debates on artificial
intelligence, finance, and sustainability.
Trump’s Conclusion: Sovereignty and
Strategic Assets

President Trump declared that “opportu-
nities bigger and grander than ever before
in human history are right before us.” His
conclusion was that America’s prosperity
rests on sovereignty, economic national-
ism, and securing strategic assets. Green-
land, he argued, should become part of
the United States, citing its Arctic position

and resources. While ruling out military
force, he threatened tariffs against allies
who resisted. Trump’s stance underscored
his broader message: America will lead
through strength, deal-making, and
unapologetic pursuit of national interest.
Europe’s Call for Dialogue and Cooperation
European leaders countered Trump’s
transactional tone with appeals for dia-
logue. Ursula von der Leyen, President of
the European Commission, stressed the
need to engage “friends, partners, and
adversaries” in a permanently changed
world. Christine Lagarde, President of
the European Central Bank, warned that
Al productivity gains risk fragmentation
without common standards. Emmanuel
Macron, President of France, urged focus
on “growth, peace, climate,” framing bio-
diversity as central to business decisions.
Together, Europe’s message was clear: co-
operation, not unilateralism, must guide
globalization.

Egypt and the Middle East: Dialogue as Stability
Egypt’s President Abdel Fattah EI-Sisi em-
phasized that peace and sustainable devel-
opment “require international dialogue
and cooperation.” His remarks tied into

the Forum’s announcement of regional
events, including a Global Collaboration
and Growth Meeting in Jeddah, Saudi Ara-
bia. Saudi Arabia’s role was highlighted
in agreements to deploy the Lighthouse
Operating System for manufacturing
transformation, signaling the kingdom’s
ambition to lead in industrial innovation.
These interventions reflected the Mid-
dle East’s dual focus: stability through
dialogue and growth through technology.
Canada’s Cultural Connectivity

Mark Carney, Prime Minister of Canada,
argued that understanding cultures and
connections—through trade, technology,
and investment—can enrich lives and
solve problems. His conclusion was that
growth must be rooted in appreciation
of diversity and global interdependence.
Canada’s voice stood out as a reminder
that prosperity isnot only about econom-
ics but also about cultural empathy.
Germany’s Realism and China’s Globalization
German Chancellor Friedrich Merz
urged leaders to face “harsh realities”
with clear-eyed realism, while China’s
Vice-Premier He Lifeng insisted that
globalization must be steered “in the
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correct direction” through dialogue. Both
underscored the need for pragmatic coop-
eration in a contested world.

Business Titans: Finance, Technology, and Al
Jamie Dimon, CEO of JPMorgan Chase,
concluded that governments should fo-
cus on policies conducive to growth, not
overregulation. Elon Musk, though less
formal, championed innovation as the
key to unlocking productivity, aligning
with the Forum’s emphasis on scaling
technology responsibly.

Bill Gates warned that Al is entering
health systems “all the way down to the
level of the patient,” highlighting both
promise and risk. Satya Nadella, CEO
of Microsoft, noted that admiration for
Al must be matched with practical de-
ployment, while Sarah Friar of OpenAl
emphasized the “capability overhang” of
existing models. Kristalina Georgieva of
the IMF described Al as a “tsunami hitting
the labour market,” urging preparedness.
Together, these voices painted Al as both
opportunity and disruption.

Investing in People: Reskilling Revo-

i

De-risking (less decoupling) and disorientation

lution

The Forum announced that its Reskill-
ing Revolution initiative is on track to
reach 850 million people, nearing its
target of one billion. India launched a
national Skills Accelerator, while Smart-
Start USA pledged to prepare one million
young people for manufacturing jobs by
2035. These commitments reflected a
consensus: investing in people is as vital
as investing in technology.
Innovation at Scale: Clean Energy and
Cybersecurity
The UK and France joined new centres
in the Fourth Industrial Revolution Net-
work, strengthening collaboration on Al,
energy, agriculture, and cybersecurity. A
clean fuel report projected investment
rising from $25 billion to $100 billion
annually by 2030. Jeremy Jurgens of the
Forum warned that systemic cyber fraud
requires systemic responses, urging global
coordination.

Saudi Arabia, the UAE, and Ho Chi
Minh City partnered with the UN Indus-
trial Development Organization to deploy

WORLD
ECONOMIC
QRUM

the Lighthouse Operating System, a blue-
print for manufacturing transformation.
These initiatives underscored the Forum’s
role in scaling innovation responsibly.
Planetary Boundaries and Climate
Emmanuel Macron’s call to fix “growth,
peace, climate” resonated with envi-
ronmental advocates. Kirsten Schuijt of
WWEF International stressed biodiversity’s
role in supply chains, linking ecological
health to economic resilience. The mes-
sage was that prosperity must be built
within planetary boundaries, not at their
expense.

The Spirit of Dialogue

From Trump’s sovereignty-first con-
clusion to Macron’s climate plea, from
Carney’s cultural empathy to Gates’ Al
warnings, Davos 2026 revealed a frac-
tured yet determined global community.
Leaders agreed that dialogue is no longer
optional—it is a strategic capability. As
Borge Brende, President of the Forum, put
it: “This is a moment of uncertainty, but
also possibility; not a moment to retreat,
but a moment to engage.”

Special address by Volodymyr Zelenskyy, President of Ukraine
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Safa and BBK Sign Memorandum of Understanding to Explore
Collaboration on Carbon Offsetting and ESG Integration

The collaboration underscores the growing role of financial institutions in
advancingcredibleclimateactionandsupportsSafa’smissiontomakemeasurable,
high-integrity sustainability solutions accessible across sectors

=

afa, Bahrain’s national carbon
offset and climate action plat-
form and a portfolio company
of Bahrain Mumtalakat Holding
Company, has signed a Memorandum of
Understanding (MoU) with Bank of Bahrain
and Kuwait (BBK), marking the start of a col-
laborative framework to explore opportuni-
ties that advance sustainability and climate
responsibility across the Bank’s operations.
The MoU establishes a foundation for
cooperation, aimed at identifying synergies
and developing initiatives that support
carbon management, green technology
integration, and Environmental, Social,
and Governance (ESG) leadership. The col-
laboration aligns with Bahrain’s national
sustainability agenda and its commitment
to achieving net-zero emissions by 2060.
Under the agreement, Safa and BBK
will explore tailored carbon offset initia-
tives covering employee-related activities,
customer emissions associated with bank-
ing products and services, and operational
emissions, with the objective of reducing
and neutralizing the Bank’s environmental
impact. The partnership will also examine
opportunities to integrate Safa’s advanced
green technology solutions, including ESG
reporting tools and API capabilities, to
embed sustainable practices across BBK’s
operations and wholly owned subsidiaries.

MoU ceremony: Mohamed Alaali, Group Chief Strategy and Transformation Officer at BBK and Talal Al Araifi, CEO of Safa

In addition, the collaboration seeks to
support impactful local environmental
projects within the Kingdom of Bahrain,
contributing to ecological restoration and
conservation efforts. The MoU further em-
phasizes BBK’s commitment to sustainabil-
ity and its leadership role in ESG practices
within the financial sector.

While the specific scope and implemen-
tation of initiatives will be defined over time,
both parties have committed to ongoing
dialogue and collaboration to refine and
advance shared sustainability objectives.

Commenting on the signing, Mohamed
Alaali, Group Chief Strategy and Trans-
formation Officer at BBK, said: “This MoU
reflects BBK’s continued commitment to
sustainability and responsible banking. By
exploring collaboration with Safa, we aim
to strengthen our ESG journey and identify
practical, data-driven approaches that sup-
port long-term value creation while con-
tributing to Bahrain’s environmental goals.”

Talal Al Araifi, Chief Executive Officer of
Safa, added: “We are pleased to collaborate
with BBK in exploring pathways that trans-
late sustainability ambition into action. This
MoU represents an

important step toward integrating car-
bon management, green technology, and
ESG leadership within the financial sector,
reinforcing Bahrain’s transition toward a

-

more sustainable economy.”

This collaboration underscores the
growing role of financial institutions in
advancing credible climate action and sup-
ports Safa’s mission to make measurable,
high-integrity sustainability solutions ac-
cessible across sectors.

About Safa

Safa is Bahrain’s national climate ac-
tion and carbon offset platform, enabling
individuals, businesses, and institutions
to understand, measure, reduce, and offset
their carbon emissions. Through verified off-
setting projects, innovative green solutions,
and awareness initiatives, Safa supports the
Kingdom of Bahrain’s commitment to reduc-
ing emissions by 30% by 2035 and achieving
net-zero by 2060. Safaisa portfolio company
of Bahrain Mumtalakat Holding Company.

About Bank of Bahrain and Kuwait

BBK (Bank of Bahrain and Kuwait)
stands as a leading financial institution
with over five decades of trusted expertise.
Renowned for its innovative approach, BBK
delivers cutting-edge solutions across retail,
corporate, international banking, treasury,
and investment services. Atits coreisa team
of seasoned financial professionals dedi-
cated to crafting a seamless, customer-first
banking experience—one that embraces
digital transformation and champions
sustainable growth.
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Eurasian Development Bank Aeﬂ)oints BHM Capital as Lead Manager
for a UAE Dirham-Denominated Bond Issuance to Be Listed on ADX

The expected UAE dirham bond issue represents an important milestone in
expanding local-currency funding options for regional and international issuers
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Office at BHM Capital.

HM Capital, the leading financial
institution in the capital markets
of the United Arab Emirates,
announces its appointment as
the Lead Manager for the forthcoming
UAE Dirham-denominated bond issuance
to be listed on the Abu Dhabi Securities
Exchange on behalf of the Eurasian Develop-
ment Bank (EDB), the leading multilateral
development bank supporting economic
development across the Eurasian region.

The appointment follows the signing
of a mandate letter between BHM Capital
and the Eurasian Development Bank. The
mandate was signed in the presence of
Daniyar Imangaliyev, Deputy Chairman of
the Eurasian Development Bank, and Hatim
Al Atabani, CEO Business & Front Office at
BHM Capital.

The expected UAE dirham bond is-
sue represents an important milestone in
expanding local-currency funding options
for regional and international issuers and
further strengthens Abu Dhabi’s position
asaglobal hub for debt capital markets. The
issuance will offer investors high-quality ex-
posure to a multilateral development insti-
tution EDB through a Dirham-denominated
instrument listed on a regulated regional
exchange. The proceeds from the issue will
be used for financing high-impact invest-
ment projects across EDB’s member states

EDB signing: Daniyar Imangaliyev, Deputy Chairman of the Eurasian Development Bank, an

in the Central Asia.

Commenting on the appointment,
Hatim Al Atabani, CEO Business & Front
Office at BHM Capital, said:

“We are honored to have been selected
by the Eurasian Development Bank as Lead
Manager for thislandmark Dirham-denom-
inated bond issuance. This mandate reflects
the strong capabilities of BHM Capital in
structuring, managing, and distributing
fixed-income instruments, and our commit-
ment to supporting the development of the
UAE’s capital markets.”

Daniyar Imangaliyev, Vice Chairman
of the Eurasian Development Bank, com-
mented: “We highly value BHM Capital’s
expertise in local capital markets, as well
as its comprehensive understanding of the
regulatory environment and the investment
landscape. This partnership creates a solid
foundation for the successful execution of
the planned transaction, the proceeds of
which will support investment projects in
our member states in Central Asia.

The Eurasian Development Bank has
already established a track record in raising
financing in UAE Dirham totaling AED 385
million. An important part of this transac-
tion is the planned bond issuance with list-
ing on the Abu Dhabi Securities Exchange,
which will broaden the investor base and
enhance transparency and accessibility of
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the instrument for market participants.

I would also like to underline that
promoting the integration of the financial
markets of EDB’s member states with
international capital markets is one of
the core elements of the EDB’s mandate.
We see growing interest from investors in
Kazakhstan and Armenia in UAE Dirham-
denominated bond issuances and are aim-
ing to create conditions that will enable
investors from Armenia and Central Asian
countries to participate in EDB’s bond issu-
ance to be listed on the ADX.”

The listing of the bond on ADX under-
scores the exchange’s growing role as a
platform for international issuers seeking
access to regional liquidity and the UAE’s
deep and diversified investor base.

BHM Capital is a leading private joint
stock company listed in the Dubai Financial
Market (DFM) and regulated by the UAE
Capital Market Authority (CMA) providing
services to individual and corporate inves-
tors. Since its establishment, it has been
one of the top-ranked firms in the country’s
financial markets and a pioneer in financial
technology, making it a regional leader in
providing essential tools for corporate and
individual clients.

The Eurasian Development Bank (EDB)

EDBisamultilateral development bank
investing in Eurasia.
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Arab Bank Group Reports Record Net Profit of
USD 1.13 Billion for 2025, 40% Cash Dividends

Arab Bank Group continued to pursue growth, noting that in 2025, Arab Bank
Iraq officially commenced its banking operations in Iraq

Sabih Masri, Chairman of the Board f irectors of Arab Bank

rab Bank Group achieved strong
financial performance for the
year ending December 31, 2025,
with a net profit after tax USD
1130 million compared to USD 1007
million in 2024, reflecting a growth of
12%. The Group’s equity position also
reflects financial stability and resilience,
standing at USD 13.2 billion at year-end.

The impressive results were driven by
growth across various business segments
and geographic markets, leveraging the
Group’s core strengths and sustainable
growth strategy. Operating revenue grew
by 6% to around USD 3.6 billion. Loans
increased by 8% to USD 41.2 billion, lead-
ing to growth in total assets of 10% to reach
USD 78.2 billion, while customer deposits
increased by 10% toreach USD 57.2 billion.

Based on this performance, the Board
of Directors has recommended to the
shareholders the distribution of 40% cash
dividends.

Commenting on these results, Sabih
Masri, Chairman of the Board of Directors
of Arab Bank, stated: “Building on Arab
Bank’s long track record of achievements,
the Group delivered outstanding results in
2025.The Bank continued to achieve growth
in operating profits across many regions
where it operates, generating sustainable
returns for its shareholders. This was clearly
supported by the diversification of its busi-
ness activities, products and services, and

revenue streams.”

Masri added that Arab Bank Group
continued to pursue growth, noting thatin
2025, Arab Bank Iraq officially commenced
its banking operations in Iraq, and we are
looking forward to the promising potential
in the Iraqi Market.

Masri noted that the launch of the
Bank’s refreshed brand identity in 2025
marked a defining milestone in its journey.
He highlighted that while firmly rooted in
alegacy dating back to 1930, this evolution
represents a confident step forward —sim-
pler, bolder and digitally focused —aimed at
strengthening the Bank’s connection with
diverse audiences, including younger gen-
erations. He added that the refreshed brand
identity reinforces Arab Bank’s position as
modern, dynamic and digitally empow-
ered institution, well positioned to meet
the evolving needs of its customers across
industries and markets in an increasingly
fast-changing world.

Randa Sadik, Chief Executive Officer
of Arab Bank, stated that the strong results
achieved by Arab Bank in 2025 were driven
by notable growth in diversified income
sources across its main business sectors
and markets, in addition to a disciplined
approach to cost and risk management. The
Bank achieved sustainable growth in net
operating profit driven by both interest and
non-interest income contribution asaresult
of revenue diversification, growth inlending

Randa Sadik, Chief Executive Officer

R

of Arab Bank

and efficient management of liquidity and
funding sources, benefiting from its pres-
ence in the GCC and international markets.

Sadik added that the Bank continued
to record strong performance indicators,
along with improvements in credit qual-
ity of its portfolio where coverage ratio for
non-performing loans exceeds 100%. Ms.
Sadik pointed out that the Bank maintains
high liquidity levels, with a loan-to-deposit
ratio of 72%, as well as a strong capital base,
with the majority held as core capital. The
Bank’s capital adequacy ratio stands at 17%
according to Basel III standards, exceeding
the minimum requirement set by the Cen-
tral Bank of Jordan.

Sadik highlighted that the Bank is ad-
vancing its digital transformation and grad-
ually embedding artificial intelligence in its
operating model. This strategy underscores
the Bank’s dedication to customer-centricity
and operational excellence to create seam-
less, personalized customer experiences
while minimizing manual intervention and
mitigating operational risks.

It is worth mentioning that Arab Bank
has received the “Best Bank in the Middle
East 2025” award from New York-based
Global Finance magazine, a testament to
its leading position in the regional bank-
ing sector

The Bank’s 2025 financial statements
are subject to the approval of the Central
Bank of Jordan.
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Arab Coordination Group and African Development
Bank Group Launch a Structured Strategic Partnership
to Scale Co-Financing and Investment in Africa

—
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ACG 2026 St

he Arab Coordination Group (ACG)
and the African Development
Bank Group (AfDB) have today
launched a new phase of their
partnership aimed at scaling co-financing,
mobilising private capital, and accelerat-
ing Africa’s economic transformation.

The High-Level Consultation Meeting
convened at the AfDB’s headquarters in
Abidjan, established a common platform to
move from fragmented cooperation toward
programmatic, large-scale co-investment
aligned with the continent’s economic
development priorities.

The consultation took place at a time
when Africa faces a widening develop-
ment financing gap and an urgent need to
mobilise capital at scale for energy access,
climate resilience, food security, regional
integration, and private-sector-led growth.

It also reflected the collective ambition
of the ACG’s members to expand their en-
gagement with Africa, deployed in a more
coordinated and catalytic manner.

From Cooperation to Co-Investment at Scale
Discussions focused on how the ACG and
the AfDB can jointly anchor Arab African
co-financing—bringing together their
respective balance sheets, long-term and
counter-cyclical financing capacities, sec-
toral expertise, and country platforms—to
mobilise larger, more coordinated public
and private investment in support of Af-
rica’s development investment priorities.
Participants explored concrete pathways
to enhance joint project preparation, har-
monise financing approaches, strengthen
policy dialogue, leverage comparative

advantages, and supporting country-led
development agendas, while ensuring that
investments delivered measurable impact
and long-term resilience.

The consultation was also framed within
the AfDB’s agenda to strengthen Africa’s fi-
nancial sovereignty through a New African
Financial Architecture (NAFA), aimed at
better integrating development finance
institutions, guarantee providers, insur-
ers, capital markets, and private investors.
Joint Declaration Sets the Framework for
Follow-Up
The High-Level Consultation Meeting
culminated in the adoption of a Joint Dec-
laration on a Strategic Partnership between
the ACG and the AfDB. The Declaration
articulates a shared political vision, and
translates it into operational direction,
with clear priority areas for cooperation. It
also establishes principles for institutional
follow-up mechanisms to guide the next
phase of Arab - African partnership.

Asa practical next step, the Declaration
provides for the development of a Financing
and Operational Partnership Framework,
to be considered in 2026, which will define
modalities for co-financing, pipeline coor-
dination, mutual reliance, and regular joint
programming. It also recognises the central
role of the African Development Fund
(ADF)—the AfDB Group’s concessional
financing arm—in supporting low-income
and fragile countries. The Declaration also
calls for exploring closer collaboration be-
tween ACG institutions and ADF.

About the Arab Coordination Group (ACG)
The Arab Coordination Group (ACG) is a

vs

strategicalliance that provides a coordinated
response to development finance. Since its
establishment in 1975, the ACG has been
instrumental in developing economies and
communities for a better future, providing
more than 13,000 development loans to over
160 countries around the globe. The ACG
works across the globe to support develop-
ing nations and create a lasting, positive im-
pact. The Arab Coordination Group (ACG)is
considered one of the most important and ef-
fective development partnerships at the in-
ternational level. The group actively works
toadopt the best global practices in sustain-
able development work. It also aims to align
the efforts of these institutions to achieve
convergence and harmonisation in the poli-
cies governing their financing operations.
The Group comprises 10 national,
Arab regional, and international institu-
tions, including the Abu Dhabi Fund for
Development, the Arab Bank for Economic
Development in Africa, the Arab Fund for
Economic and Social Development, the
Arab Gulf Programme for Development,
the Arab Monetary Fund, the Islamic De-
velopment Bank, the Kuwait Fund for Arab
Economic Development, the OPEC Fund
for International Development, the Qatar
Fund for Development and the Saudi Fund
for Development.
About the African Development Bank Group
The African Development Bank Group
(AfDB) is Africa’s premier development fi-
nance institution. It comprises three distinct
entities: the African Development Bank
(AfDB), the African Development Fund
(ADF) and the Nigeria Trust Fund (NTF).
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Lebanese woman named Vice President of Global
Health Tourism Council

The Global Council for Health Tourism, headquartered in the state
of California in the United States, has announced the appoint-
ment of Alice Yammine Boueiz as Vice President of the Council.

Ms. Boueiz is widely recognized for her leadership role in
the healthcare sector, particularly through her position as Chief
Executive Officer of the Arab Hospitals Federation, where she has
contributed to the development of regional initiatives, strength-
ened cross-border healthcare cooperation, and reinforced
standards of quality and governance within healthcare systems.

This appointment reflects international confidence in
Lebanese expertise and its ability to contribute to shaping
global health trends and policies, as well as enhancing integra-
tion among healthcare systems in line with internationally
recognized standards.

Itis worth noting that Boueis was ranked this year on Forbes’
list of the Top 100 Leaders in Healthcare in the Middle East, plac-
ing 43rd overall and first at the national level in Lebanon. Thisrole
is expected to further strengthen Lebanon’s presence on the inter-
national healthcare stage and elevate its profile in global forums
through participation in shaping the visions and policies that
define the future of medical tourism and healthcare worldwide.

Macron expresses concern to Syrian president over
“escalation of violence”

French President Emmanuel Macron spoke lately with his Syr-
ian counterpart, Ahmed al-Sharaa, expressing concern “about
the escalation of violence,” as Syrian government forces seized
control of cities and strategic installations in the north and east
of the country, according to AFP.

Macron wrote on his social media platform X: “I expressed to
him our concern about the escalation in Syria and the continued
offensive led by the Syrian authorities.”

He added: “A permanent ceasefire is essential, and an agree-
ment must be reached on integrating the Syrian Democratic
Forces (predominantly Kurdish) into the Syrian state,” in ac-
cordance with the March 10, 2025 agreement.

Iran considers restoring internet access “gradually”
after service blackout

Iranian authorities are considering a gradual restoration of
internet service after a nationwide blackout that lasted more
than a week, according to local media reports cited by AFP.

AFP was able to access the internet from its Tehran bureau
on Sunday morning, although most internet service providers
and mobile networks remained down.

International calls have been available since Tuesday, and
text messaging services were restored on Saturday morning.

Tasnim news agency reported late Saturday that “the relevant
authorities have announced the gradual restoration of internet
service as well,” without providing further details.

The agency quoted an “informed source” as saying that lo-
cal messaging applications “will soon be activated” on Iran’s
domestic internet network.

Text messaging and international phone calls, and even local
calls at times, have been disrupted for days.

Trump invites Erdogan to join “Gaza Peace Council”
The Turkish presidency announced that US President Donald
Trump sent a letter to President Recep Tayyip Erdogan inviting
him to join as a founding member of the “Gaza Peace Council,”
which is responsible for ensuring security and overseeing re-
construction in the Gaza Strip, according to Sky News Arabia.

A statement issued by the Turkish presidency said that the
call between Erdogan and Trump addressed the American-
Turkish bilateral relations, cooperation in defense industries,
steps to enhance trade exchange, as well as developments in the
Gaza Strip and a number of regional and international issues.

In previous statements, Erdogan stressed that any interna-
tional force or security mechanism in Gaza would not succeed
in gaining the trust of the Palestinian people without Turkey’s
participation, noting that his country has historical relations
with the Palestinians, diplomatic and security channels with
Israel, in addition to its regional weight as a member of NATO.

First meeting of Gaza administration committee
begins in Cairo

The first meeting of the Gaza Administration Committee began
lately in Cairo, Egyptian media reported.

Qahera news TV said the initial session of the Palestinian Na-
tional Committee tasked with managing the Gaza Strip had
convened in the Egyptian capital, focusing on relief and postwar
reconstruction plans.

Local sources as well as Palestinian, regional, and interna-
tional media have reported that a technocratic committee was
recently formed and its Palestinian members named.

The development came after US Middle East Envoy Steve
Witkoff announced the start of phase two of the US Gaza plan
and the outcomes of talks among Palestinian factions held in
Cairo, the channel reported.

Phase two centers on a Peace Council framework that com-
bines a Palestinian technocratic committee with an international
stabilization force to manage Gaza’s transition.

The arrangement envisions a technocratic body handling
civil administration and basic services as Israeli forces withdraw
from the enclave, while an international force provides security
and stability on a temporary basis.

The structure would reportedly operate under the supervi-
sion of a Peace Council led by US President Donald Trump backed
by a resolution adopted by the UN Security Council.

According to sources, the technocratic committee is chaired
by Ali Shaath, a former Palestinian deputy planning minister.
-- Anadolu news agency

Sudanese PM announces government’s return to Khar-
toum from its temporary headquarters in Port Sudan
Sudan’s military-backed government, headed by Prime Min-
ister Kamil Idris, announced its return to Khartoum after
nearly three years of operating from Port Sudan, AFP reported.

“We have returned today, and the government of hope is
returning to the national capital,” Idris told reporters in Khar-
toum, a city devastated by fighting between the army and the
Rapid Support Forces.

He added, “We promise you more services, more health
services, the reconstruction of hospitals and health centers, and
improvements to education services, schools, and universities...
We also promise improvements to electricity, water, and sanita-
tion services.”

Mohammed bin Salman crowned “Most Influential
Arab Leader of 2025”
Saudi Crown Prince Mohammed bin Salman has been named
the “Most Influential Arab Leader of 2025 in a poll conducted
by RT Arabic.

The Crown Prince received 372,312 votes out of 540,495,
representing 68.88% of the total votes cast in the poll, which RT
Arabic launched on December 22nd and ran until January gth.
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Jordanian King Abdullah II came in second place with
145,074 votes, or 26.84% of the total votes.

Hours before the end of voting, Syrian President Ahmed al-
Sharaa jumped to third place with 6,068 votes (1.12%).

Moroccan King Mohammed VI also made significant gainsin
the final hours of voting, securing fourth place with 4,771 votes
(0.88%), a narrow margin ahead of Ansar Allah leader Abdul-Ma-
lik al-Houthi, who dropped to fifth place with 4,691 votes (0.87%).

Egyptian President Abdel Fattah al-Sisi came in sixth this
year with 4,379 votes, representing 0.81% of the total votes.

UN: More than 9 million displaced and 21 million
suffering from acute food insecurity in Sudan
The latest UN data indicates that 9.3 million people in Sudan
remain displaced, and more than 4.3 million have fled across bor-
ders, placing immense pressure on neighboring countries. Fur-
thermore, more than 21 million people are suffering from acute
food insecurity, according to the Palestinian news agency “WAFA”.

UN agencies reiterated the grim reality as Sudan enters its
1,000th day of turmoil, describing it as the world’s largest hunger
crisis, the largest emergency displacement crisis, and a staggering
number of deaths, injuries, and disabilities.

World Health Organization Director-General Tedros Adha-
nom Ghebreyesus stated that Sudan has descended into one of
the worst humanitarian crises of this century.

Saudi-backed Hadramout National Council announces
control of Seiyun
The Saudi-backed Hadramout National Council announced
lately that it has taken control of the city of Seiyun, the second-
largest city in Hadramout, saying the situation has been “deci-
sively resolved on the ground in favor of order and the authority
of the state.”

In a statement, the council declared the “return of Seiyun, the
capital of Wadi Hadramout, to its people,” stressing that security
and stability have been restored.

UAE lowers age of adulthood to 18 in modemisation drive
The UAE has set out reforms to its legal system that formally
establish 18 as the age of adulthood, strengthen the rights of
people as young as 15 to manage their own financial affairs and
give greater decision-making powers to its judiciary.

The government said the new Civil Transactions Law — es-
tablished through a federal decree — would serve as a “pivotal
legislative milestone” and help modernise the country’s legal
landscape.—-agencies

Possible Daesh detainee breakouts in Syria ‘of
paramount concern’ for EU

The EU said that alleged breakouts by detained foreign fighters
from the Daesh group in Syria were of “paramount concern,” and
it was monitoring the transfer of prisoners to Iraq.

“The recent alleged breakouts of Daesh detainees amidst
the clashesis of paramount concern,” EU spokesman Anouar El
Anouni said, referring to fighting between the Syrian government
and Kurdish-led forces who had previously secured the prisoners.

“We closely monitor the situation, including the transfer of
remaining fighters detained, including foreign terrorist fighters
to Irag,” El Anouni said. - AFP

Hajjar discusses 2026 election preparations and
ways to enhance security and administrative coopera-
tion with UN’s Plasschaert and UNDP’s Aliko

Interior and Municipalities Minister Ahmad al-Hajjar, recently

received in his office at the ministry, the UN Special Coordinator
for Lebanon, Jeanine Hennis-Plasschaert, and the UNDP Resident
Representative in Lebanon, Blerta Aliko.

During the meeting, they discussed the general situationin the
country and the administrative and logistical preparations under-
way at the Interior ministry for the 2026 parliamentary elections.

The discussion also touched on ways to enhance joint co-
operation between the Ministry of Interior and Municipalities
and the United Nations, as well as the support provided to the
ministry and the Internal Security Forces.

Ministeral-Hajjaralsomet with formerminister Zeina Akar Adra.

Al-Hajjar then received Bekaa Governor, Judge Kamal Abu
Joudeh.

Al-Sharaa, Barrack discuss economic cooperation
Syrian President Ahmed al-Sharaa received US Special Envoy
to Syria Thomas Barak in Damascus recently, in the presence
of Foreign Minister Asaad Hassan al-Shaibani, according to the
Syrian Arab News Agency (SANA).

President al-Sharaa affirmed “Syria’s unity and sovereignty
over all its territory, the importance of dialogue at this stage, and
the need torebuild Syria with the participation of all Syrians, in ad-
dition to continuing to coordinate efforts in combating terrorism.”

The meeting also addressed ways to enhance economic
cooperation between Syria and the United States and discussed
the latest regional developments.

US-led Coalition meets with Kurds to ease tensions
with Damascus: Kurdish Spokesman
A US-led coalition delegation met with Kurdish forces east of
Syria’s Aleppo lately in a bid to ease tensions with Damascus
following clashes over the past week, a Kurdish spokesman said.
Farhad Shami, spokesman for the US-backed, Kurdish-led
Syrian Democratic Forces, told AFP the meeting took place in
Deir Hafer, as Syrian government troops were deployed near the
town, demanding that Kurdish forces withdraw.
A Syrian military source had told AFP that a coalition convoy
had entered the area. - AFP

Haigazian University and Lebanese Society of Tech-
nical Analysts sign Memorandum of Understanding
Haigazian University (HU) and the Lebanese Society of Technical
Analysts (LSTA) formally signed a Memorandum of Understand-
ing (MOU) on Friday, 30 January 2026, at the Haigazian Univer-
sity campus, marking a significant step toward strengthening
collaboration in the field of technical analysis and professional
financial education in Lebanon.

The agreement was signed by Dr. Mohamad Abou El Hassan,
President of the Lebanese Society of Technical Analysts, and Dr.
Fadi Asrawi, Dean of the Faculty of Business Administration and
Economics at Haigazian University, on behalf of the University
President, Rev. Dr. Paul Haidostian. The signing ceremony was
held in the presence of representatives from the University’s
faculty and administration, representatives from the LSTA, and
Ziad Ghattas, CEO of Credit Financier Invest (CFI).

In parallel with the MOU, an addendum was also signed
between Dr. Mohamad Abou El Hassan, President of the Leba-
nese Society of Technical Analysts, and Christopher Kijilian,
Supervisor of the Center for Continuing Education (CCE) at
Haigazian University. The addendum formalizes the delivery of
the Foundation of Technical Analysis training course, a 25-hour
professional program to be offered by the LSTA in partnership
with the CCE at Haigazian University, marking the first concrete
training initiative under the LSTA-HU collaboration.
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World’s largest oil field found in France, upending en-
ergy forecasts and boosting the nation’s global clout
The news broke just after sunrise, when the mist was still cling-
ing to the vineyards of southwest France. Tractors had barely
started their slow crawl between the vines when the push notifi-
cations flashed onto phones: “World’s largest oil field discovered
under French soil.” In the cafés of Pau and Bordeaux, conversa-
tions froze mid-sentence. People stared at their screens, then at
each other, asif the ground itself had just shifted under their feet.

On a quiet country road, a retired engineer pulled his car
over, turned off the engine, and simply listened. To the birds.
To the wind. To the absurd idea that his sleepy corner of France
might suddenly matter more to global energy markets than the
Persian Gulf.

For the first time in a long time, the map of power was be-
ing redrawn.

France wakes up on a sea of oil

The discovery itself sounds like something out of a geopoliti-
cal thriller. A vast oil field, stretching across deep geological lay-
ers beneath Nouvelle-Aquitaine and parts of Occitanie, has been
identified as the largest single onshore reserve ever recorded.
Bigger than Ghawar in Saudi Arabia, say the first stunned ex-
perts. Bigger, even, than what most geologists thought was still
possible on a planet combed by seismic surveys and satellites.

Overnight, France — a country better known for wine, nu-
clear reactors, and climate diplomacy — found itself sitting on a
colossal fossil fuel jackpot. The planet’s energy chessboard just
got a new queen.

On the ground, the shift feels strangely ordinary at first. Ina vil-
lage near Dax, the baker still pulls warm baguettes from the oven
at 6 a.m. Kids still wait for the school bus, kicking gravel. Then a
low helicopter hum appears above the fields, followed by unfamil-
iar trucks carrying discreet logos from Paris, Houston, and Dubai.

Local mayors talk about “seismic campaigns” and “explora-
tory wells” in late-night town hall meetings. Farmers who spent
their lives praying for rain now get quiet visits from lawyers and
geologists, armed with maps and contract drafts. One winemaker,
whose land sits on a key fault line, admitted he barely slept:
“Yesterday, my biggest worry was mildew on the grapes. Today,
they tell me there might be billions of barrels under my cellar.”

Gold, silver prices seen rising sharply by end-2026:
GlobalData forecast

GlobalData has revised its gold and silver price forecasts up-
ward, now expecting gold to reach $6,100-$6,700/0z and silver
$175-%220/0z by end-2026. This upward revision is driven by
sustained geopolitical uncertainty, investor demand for safe-
haven assets, and a deepening structural deficit in silver due to
strong industrial demand.

GlobalData now expects gold to reach $6,100-$6,700/0z by
end-2026, with upside potential toward $7,000/0z in the event
of sharper risk-off conditions. It expects silver to test $175-$220
per ounce by the end of 2026, supported by investment inflows
and persistent structural deficits.

Trump sues JPMorgan for $5bn over account closure
President Donald Trump has filed a $5bn (£3.7bn) lawsuit against
America’s biggest bank JPMorgan Chase, accusing it of illegally
closing his accounts for political reasons.

The lawsuit, which also names the bank’s chief executive
Jamie Dimon, alleges that Trump and his businesses suffered
“considerable financial and reputational harm” after the bank
abruptly closed their accounts in 2021.

The bank moved to close the accounts after the 6 January,

2021 riot when Trump supporters descended on the US Capitol

to disrupt formal ratification of the election results.
ATJPMorgan Chase spokesperson said “the suit has no merit”.”

“ITPMC does not close accounts for political or religious reasons.”

UN rights chief urges Iran to ‘end brutal repression’
The United Nations rights chief decried recently that “thousands”
of people, including children, had died in Iran’s crackdown on
nationwide protests, and urged the authorities to “end their
brutal repression”.

Speaking at the start of a UN. Human Rights Council urgent
meeting on the situation in Iran, Volker Turk urged the authori-
tiesin Tehran “to reconsider, to pull back, and to end their brutal
repression”. -- AFP

Kremlin says Kyiv must pull out of Donbas for any
deal to end war

Russia said it was not dropping its key demand that Ukraine pull
out of its eastern Donbas region, ahead of three-way talks between
Ukrainian, Russian and American officials in the UAE latey.

Ukrainian President Volodymyr Zelensky said territory re-
mained the key issue and would be on the agenda for the talks,
which look set to be the first direct public negotiations between
Moscow and Kyiv on a plan being pushed by US President Donald
Trump to end the almost four-year-long war.

High-level teams from the three countries were headed for
Abu Dhabi for the negotiations —-a day after US President Donald
Trump met with Zelensky in Davos and hours after US envoy
Steve Witkoff held late-night talks with Vladimir Putin in the
Kremlin. -- AFP

Trump says Hamas must give up weapons in next few
weeks or be ‘blown away’

US President Donald Trump recently said it should be known
within three weeks whether Hamas will agree to give up its
weapons, and threatened action if the group does not.

“That’s what they agreed to. They’ve got to do it. And we’re
going to know ... over the next two or three days - certainly
over the next three weeks - whether or not they’re going to do
it,” Trump said in a question-and-answer session following his
speech at the World Economic Forum in Davos.

Trump Launches “Board of Peace” as Founding
Members Convene for First Meeting

A meeting of leaders from countries that announced their
accession to the “Board of Peace”, unveiled by U.S. President
Donald Trump, got underway today. The board aims to serve as
an international body dedicated to resolving global conflicts.

Washington extended invitations to a number of countries,
including traditional allies such as Canada and France, as well
as Russia and China. According to a draft charter, membership
in the Board of Peace is set for a three-year term, renewable by a
decision of the board’s chair.

U.S. envoy Steve Witkoff said that between 20 and 25 coun-
tries have joined the board, while more than ten countries have
officially accepted the invitation as founding members, Sky
News Arabia reported.

Europe backs away from Trump’s Board of Peace
European leaders rushed to praise Donald Trump’s announce-
ment of a peace deal in the Middle East. Now they’re not so sure
they want anything to do with it.

Trump promoted his “Board of Peace” as an integral part
of his plan for post-conflict governance in Gaza from the start,
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sparking jockeying for position on the panel.

Now that details of the board’s operation have come into
focus, they have triggered alarm among some key European
allies who were due to be part of it.

In particular, skeptics point out that the board’s charter
makes no direct reference to Gaza and appears to hand it a broad
mandate to resolve global conflicts which some fear could ef-
fectively create a shadow United Nations.

The decision to invite Russian President Vladimir Putin to
participate hasin particular unnerved America’s traditional al-
lies on the continent, and countries seeking a permanent seat on
the peace board have been asked to contribute at least $1 billion
to participate, creating another political obstacle.

These terms are proving too much for some European leaders
to bear, with misgivings even among those seen as friendly with
the White House such as Italy’s Giorgia Meloni and Poland’s
Karol Nawrocki — just as Trump’s effort to acquire Greenland
has driven a wedge between him and his most fervent political
supporters in Europe.

Polish Prime Minister Donald Tusk summed up the mood
among Trump’s detractors when he posted on X: “We will not
let anyone play us.”—agencies

Trump, Erdogan discuss Syria and Gaza in call
Turkish President Recep Tayyip Erdogan discussed developments
in Syriaand Gaza with US counterpart Donald Trumpinatelephone
call recently as Syria’s Turkey-backed government announced
a ceasefire with US-allied Kurdish forces after days of clashes.

Turkey separately weighed if Erdogan should join the US
leader’s “Board of Peace” initiative.

“President Erdogan stated that Turkey was closely following
developments in Syria, that Syria’s unity, harmony and territorial
integrity were important for Turkey,” the Turkish presidency
said in a statement.

Earlier Trump said he had a “very good call” with Erdogan,
without elaborating.

Syria’s government seized swathes of territory in the north-
east this week, and gave the Kurdish-led Syrian Democratic
Forces four days to agree on integrating into the central state.

The SDF’s main ally, the United States, said the partnership
with the group had changed nature after Syria’s new govern-
ment emerged.

The Turkish presidency added that Erdogan and Trump also
discussed the fight against ISIS militants group and the “situa-
tion” of its prisoners in Syrian jails.

Turkey deems the SDF a terrorist organization linked
with the outlawed Kurdistan Workers Party (PKK), which has
mounted a four-decade insurgency against the Turkish state.

In its peace process with the PKK, Ankara has called for the
group and its affiliates to disband and disarm.

Ankara, the main foreign backer of Syria’s new government,
has praised Damascus’ advances against the SDF and repeatedly
called for it to integrate with the Syrian state apparatus—Reuters

EU Parliament to freeze approval of US trade deal:
Lawmakers

EU lawmakers have agreed to hold off ratifying a key trade deal
with the United States following President Donald Trump’s tariff
threats over Greenland, the main political groups said recently.
The parliament was planning a vote in the coming weeks on re-
moving tariffs on some US productsas part of the agreement. - AFP

UN Nuclear Agency Says No Off-site Power At
Ukraine’s Chernobyl

Ukraine’s Chernobyl nuclear power plant lost all off-site power
and lines to other nuclear plants have also been affected, the UN
nuclear agency said lately, as Russian bombardments targeted
energy facilities across Ukraine.

“Several Ukrainian electrical substations vital for nuclear
safety were affected by widespread military activity this morn-
ing,” International Atomic Energy Agency (IAEA) head Rafael
Grossi said on X.

“The IAEA is actively following developments in order to
assess impact on nuclear safety.” -- AFP

EU stands by Denmark and Greenland and wants
‘respectful’ relations with US, says European Council
president - as it happened

European Union leaders have agreed to continue dialogue with
the US on issues including President Donald Trump’s interest
in taking control of Greenland.

The EU convened an emergency summit in Brussels lately.

Trump had warned he would slap fresh tariffs on eight Eu-
ropean countries that did not support his bid to take over the
Danish territory. He retracted the policy and said that the US
and NATO had agreed to create the “framework of a future deal”
that covers Greenland.

European Council President Antonio Costa told reporters
after the summit that the EU remains ready to continue engag-
ing constructively with the US.

But he added that the bloc will continue to stand up for its
interests and will defend itself against “any form of coercion.”

Costa said the EU believes “relationships between partners
and allies should be managed in a cordial and respectful way.”

Sources say NATO’s discussions with the US involve plans to
enhance the United States’ military capability in Greenland and
strengthen the alliance’s defense readiness in the Arctic. They
say the European Union will monitor the progress of the talks.

China’s Vice Premier tells Davos world cannot revert
to ‘law of the jungle’
Chinese Vice Premier He Lifeng warned lately the world must not
revert to the “law of the jungle”, speaking at the World Economic
Forum in Davos as Washington steps up its bid to take Greenland.

“A select few countries should not have privileges based on
self-interest, and the world cannot revert to the law of the jungle
where the strong prey on the weak,” He said in a speech which
came as US President Donald Trump pushes his increasingly as-
sertive America First agenda, and demands NATO ally Denmark
to cede Greenland to him.

“All countries have the right to protect their legitimate in-
terests,” He added. - AFP

Trump says he will ‘100%’ carry out Greenland tariffs
threat, as EU vows to protect its interests

A shallow Donald Trump has vowed to “100%?” follow through
on his threat to impose tariffs on European countries who op-
pose his demand to take control of Greenland.

European allies have rallied around Greenland’s sovereignty.
Denmark’s foreign minister emphasised the US president can-
not threaten his way to ownership of the semi-autonomous
Danish territory.

UK Foreign Secretary Yvette Cooper reiterated the UK’s posi-
tion that the future of Greenland is for “Greenlanders and for
the Danes alone” to decide.

Lately, Trump declined to rule out the use of force and insisted
he would press ahead with the threatened tariffs on goods arriv-
ing in the US from the UK and seven other Nato-allied countries.
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A $100 Billion

Investment

Imperative: Turning Clean Fuel
Ambition into Progress by 2030

Clean fuels can strengthen energy security and
economic development goals, stimulating two to
three times more jobs than conventional fuel sectors
while diversifying national energy supplies

lobal investment in clean fuels
will need to quadruple by 2030
to meet global clean fuel ambi-
tions, according to a new World
Economic Forum report, released today.
Highlighting the potential of the sector to
stimulate job growth and diversify energy
supply, the report sets out policy, business
and financing measures that can turn
global goals into credible, economically
viable projects.

New World Economic Forum report sug-
gests global clean fuel investment could
rise from ~$25 billion today to over $100
billion annually by 2030 driven by new
demand and government ambitions.
Clean fuels can strengthen energy security
and economic development goals, stimu-
lating two to three times more jobs than
conventional fuel sectors while diversify-
ing national energy supplies.

The research indicates how performance-
based policies, shared risk financing and
early demand commitments can gener-
ate viable economic returns necessary to
unlock investments.

Clean fuels—mainly liquid or gaseous
fuels, ranging from biofuels to hydrogen
derivatives and lower-carbon fossil fuels
—are emerging as a key component of the
energy transition, offering countries a way
to strengthen energy security, support
industrial and rural jobs and cut emissions
in transport and industry. With liquid and
gaseous fuels providing 56% of global
energy today, the new report, Fuelling
the Future: How Business, Finance and
Policy can Accelerate the Clean Fuels
Market, developed in collaboration with
Bain & Company, shows how clean fuel
investment can build on and strengthen
existing systems and infrastructure, and
unlock sustainable economic growth. A
newly launched Digital Playbook accom-
panies the report, providing practical case
studies and examples to help accelerate
implementation.

“Clean fuels represent an important

pathway to advancing sustainability while
continuing to supply the energy required
by the global economic system,” said Rob-
erto Bocca, Head of the Centre for Energy
and Materials, World Economic Forum.
“Our new research shows that the clean
fuels industry can build on existing infra-
structure to deliver durable environmen-
tal benefits alongside economic value.”

While clean fuels currently make up
just over 1% of global clean energy invest

ment, ambition is growing, reflected in
initiatives such as the “Belém 4x” pledge,
through which more than 25 countries
committed at COP30 to quadruple pro-
duction and use by 2035. The report notes
that achieving this ambition will require
coordinated action across policy, finance
and industry to bring forward a larger
pipeline of viable projects that deliver
returns to investors and long-term value
to national economies.

“Over the last few years, the question
among business leaders in the industry
has evolved from should we invest, to how
and when”, said Cate Hight, partner in the
Energy and Natural Resource practice at
Bain & Company. “We find that those who
succeed generating value are rethinking
how to approach projects focusing on
customers, embracing flexibility and part-
nerships, and mitigating investment risk.”

Despite growing interest, many clean
fuel projects still struggle to advance due
to high upfront costs, uncertain demand,
fragmented value chains and uneven re-
gional policy environments. Addressing
these barriers will require predictable,
performance-based policies, well-designed
public-private risk-sharing mechanisms
and closer collaboration across value
chains to better align supply and demand.
These approaches will be essential to help
more projects reach investment stage and
to build a stable pipeline of commercially
viable, regionally tailored opportunities.

The report’s analysis draws on detailed
technical and economic modelling, expert
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consultations and contributions from
more than 30 organizations participating
in the World Economic Forum’s Future of
Clean Fuels initiative. A broad definition
of clean fuelsis considered, encompassing
liquid biofuels, biogases, lower-carbon fos-
sil fuels, synthetic fuels and other hydro-
gen derivatives. The report includes case
studies covering diverse fuel types and
across various regions — Latin America,
Europe and South-East Asia demonstrat-
ing how projects have addressed policy,
financing and technology challenges.

This work forms part of the Forum’s
broader efforts to mobilize demand and
scale solutions through platforms includ-
ing the Future of Clean Fuels initiative,
the First Movers Coalition, Airports of
Tomorrow and the Transitioning Indus-
trial Clusters initiative.

By 2050, 50% of emissions reductions
needed to achieve net zero are expected to
come from technologies not yet available
atscale. Building early market demand for
such technologies by 2030 will be critical
to catalyze their commercial adoption.

The First Movers Coalition advances
the most critical, emerging climate tech-
nologies by leveraging members’ collec-
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tive purchasing power. By translating
member commitments into the world’s
largest, credible demand signal, the FMC
accelerates the adoption of emerging
climate technologies to decarbonize the
world’s heavy-emitting sectors.

Clean fuels — including liquid and
gaseous biofuels, hydrogen derivatives,
and lower-emission fossil fuels — present
an immediate opportunity to reduce
emissions, strengthen energy security, and
drive economic growth. As regions and
sectors change how energy is produced
and consumed, clean fuels play an impor-
tant role in enabling a more sustainable,
resilient and affordable energy system.

In recent years, several governments
have taken the lead in establishing sup-
portive industrial policies driven by
climate considerations and the desire
to strengthen energy security, enhance
resilience and foster sustainable economic
growth and job creation.

A crucial component of industrial
policy is setting ‘demand-pull mecha-
nisms,’ such as mandates and regulations.
For example, the EU’s Renewable Energy
Directive (RED II and III) requires that a
specific percentage of fuels used in indus-

try and the transport sector come from re-
newable sources, encouraging investment
in cleaner alternatives. Similarly, the UK’s
Sustainable Aviation Fuel (SAF) mandate
requires fuel suppliers to supply SAF at
airports, ensuring a market for these fuels.

The use of market-based measures
that allow the trading of emissions cer-
tificates, such as the European Emission
Trading Scheme (ETS), can be another
powerful driver for the fuel transition.
Following the ‘polluter pays principle,’
efficient carbon pricing mechanisms are
essential to create a level playing field
between conventional fuels and cleaner
alternatives, encouraging consumers to
reconsider their fuel choice.

In the absence of a global carbon
market, regional or sectorial approaches
offer tangible solutions to move forward.
The International Maritime Organization,
for instance, is considering introducing
a global greenhouse gas levy. If adopted,
this measure could generate billions in
revenues that could be re-invested to fi-
nance a just and equitable transition and
the development of sustainable marine
fuels. The European Hydrogen Bank is al-
ready demonstrating how ETS money can
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be used to produce renewable hydrogen.

Beyond mandates and carbon pricing,
governments are also using financial in-
centives to help fuel producers. The Clean
Hydrogen Energy Standard, for example,
is a support programme for hydrogen-
generated electricity in South Korea. It
includes a series of auctions for clean
ammonia to be used in co-firing plants,
allowing project developers to receive
a fixed or indexed price over a 15-year
period. Providing clean fuel projects with
long-term revenue certainty is critical to
unlocking initial investments.

Another example is the UK, where the
government has announced a revenue cer-
tainty scheme for SAF production, provid-
ing much-needed support to the industry.
This approach, which combines demand-
driving policies with financial incentives,
helps ensure that the supply of clean fuels
will grow at the same pace as demand.

The World Economic Forum’s 56th
Annual Meeting, took place 19-23 January
2026 in Davos-Klosters, Switzerland, con-
vened leaders from business, government,
international organizations, civil society
and academia under the theme, A Spirit
of Dialogue.
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Insuring Lebanon’s Future: How
2026 Is Reshaping the Insurance
and Reinsurance Landscape

From rising premiums to regional summits,

Lebanon’s insurance

sector 1S

navigating

transformation amid economic uncertainty and

digital ambition

n a country where resilience is not

just a virtue but a necessity, Lebanon’s

insurance and reinsurance sector is

undergoing a quiet but critical transfor-
mationin 2026. After years of economic tur-
bulence, currency devaluation, and regional
instability, insurers are recalibrating their
strategies, raising premiums, and embracing
digital tools to survive—and thrive.

At the heart of this shift is a renewed
focus on technical discipline, regional col-
laboration, and digital modernization. The
upcoming Beirut Rendez-Vous 2026 (RDV),
set for April, is expected to be a turning
point, bringing together Arab and inter-
national players to chart a smarter, more
resilient future for the industry.

This article explores the key develop-

ments shaping Lebanon’s insurance and
reinsurance sector in 2026—from pricing
pressures and treaty renewals to regula-
tory reform and climate risk—and what
they mean for policyholders, brokers, and
reinsurers across the region.
A Sector Under Pressure: The 2025 Hangover
Lebanon’s insurance sector entered 2026
carrying the weight of a difficult 2025. Ris-
ing medical costs, hospital inflation, and
a shrinking pool of insured individuals
created a perfect storm for insurers. Health
and motor insurance segments were hit
hardest, with claims outpacing premium
growth and loss ratios climbing to unsus-
tainable levels.

According to industry insiders, many
insurers are now revising policy rates up-
ward, particularly in health and motorlines.
The goalis to restore technical balance and
ensure long-term viability. For consumers,
this means higher premiums and stricter
eligibility criteria—but also a push toward
more transparent, tiered products.
Reinsurance: Selective Renewals and Re-
gional Discipline
Lebanon’s reinsurance market is also un-
dergoing a recalibration. Global reinsurers,
facing capital constraints and rising catastro-
phe claims, are becoming more selective in

treaty renewals. Capacity is being allocated
based on technical quality, risk exposure,
and compliance standards.

Regional reinsurers, particularly those
based in the Gulf and North Africa, are
stepping in to fill gaps—but with a clear
message: discipline matters. Treaty termsare
tightening, exclusions are expanding, and
pricing is being adjusted to reflect real risk.

This shift is prompting Lebanese insur-
ers to rethink their underwriting strategies,
improve data quality, and invest in actuarial
tools. The days of soft pricing and broad
coverage are fading, replaced by a more
cautious, data-driven approach.

Beirut RDV 2026: A Summit for Smart
Insurance

One of the most anticipated events in the
sector is the Beirut Rendez-Vous 2026,
scheduled for April 15-17. Organized by the
Association des Compagnies d’Assurances
au Liban (ACAL) and the General Arab
Insurance Federation (GAIF), the summit
will host hundreds of delegates from across
the Arab world and beyond.

The theme—“Insure Smart Future”—
reflects the sector’s ambition to embrace
digital transformation, climate resilience,
and regional integration. Topics on the
agenda include:

- Al and automation in claims and
underwriting

- Cybersecurity and digital fraud pre-
vention

-Climate risk modeling and catastrophe
pooling

-Regulatory harmonization across Arab
markets

- Reinsurance capacity and treaty in-
novation

For Lebanon, the RDV is more than a
conference—it’sa chance to reassert itsrole
asaregional insurance hub and showcase its
commitment to reform and modernization.
Regulatory Reform: Toward Transparency
and Trust
Lebanon’s insurance regulator, the Insur-
ance Control Commission (ICC), is expected

Insurance February 2026 Caption: Beirut RDV 2(
and regional collaboration for Lebanon’s insurance sectc

to announce new guidelinesin 2026 aimed
at improving transparency, solvency, and
consumer protection. These reformsinclude:

- Stricter solvency requirements for
insurers

- Mandatory digital reporting of claims
and premiums

- Enhanced consumer disclosure for
health and motor policies

- Cybersecurity protocols for digital
platforms

The ICC is also working with regional
regulators to harmonize standards and fa-
cilitate cross-border insurance operations.
For Lebanese insurers, compliance will be
both a challenge and an opportunity to
rebuild trust with policyholders.

Climate Risk and Catastrophe Exposure
Lebanon’s exposure to climate-related
risks—floods, wildfires, and extreme
weather—is becoming a growing concern
for reinsurers. In 2025, several localized
events triggered unexpected claims, prompt-
ing reinsurers to reassess catastrophe mod-
els and pricing.

In response, Lebanese insurers are
exploring parametric insurance solutions,
which pay out based on predefined triggers
(e.g., rainfall levels or wind speed) rather
than traditional claims assessment. These
products offer faster payouts and greater
transparency, especially for agricultural and
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infrastructure sectors.

The RDV 2026 summit will feature ses-
sions on climate modeling, disaster pooling,
and resilience financing, with input from
global reinsurers and climate scientists.
Digital Acceleration: Al, Blockchain, and
Customer Experience
Digital transformation is no longer op-
tional—it’s essential. Lebanese insurers
are investing in Al-powered platforms to
streamline underwriting, detect fraud, and
personalize customer service. Chatbots, mo-
bile apps, and digital wallets are becoming
standard features.

Blockchain is also being explored for
claims verification and reinsurance con-
tracts, offering transparency and efficiency.
Some insurers are piloting smart contracts
that automatically trigger payments based
on verified data inputs.

For policyholders, this means faster
service, clearer communication, and more
control over their coverage. For insurers,
it’s a chance to reduce costs and improve
retention.

Health Insurance: Restructuring and In-
novation

Health insurance remains the most com-
plex and politically sensitive segment in
Lebanon. With medical inflation outpacing
economic growth, insurers are restructuring
products to offer tiered coverage, co-pay-

Navigating crisis, digital
transformation and
regional collsboration

&T& in 2026

ment models, and network-based pricing.

Some are partnering with hospitals and
clinics to offer direct settlement, reducing
out-of-pocket costs for patients. Others
are launching telemedicine platforms and
preventive care incentives to manage long-
term health risks.

The ICC is expected to introduce new
guidelines on policy transparency, pre-
authorization protocols, and digital claims
processing, aimed at improving consumer
confidence and reducing disputes.

Motor Insurance: Telematics and Risk-Based
Pricing

Motor insurance is also evolving, with insur-
ersadopting telematics-based pricing that re-
wards safe driving. Devices installed in vehi-
clestrack speed, braking, and mileage, allow-
inginsurers to offer personalized premiums.

This shift is particularly relevant in
Lebanon, where traffic accidents remain
a major source of claims. By incentivizing
safer behavior, insurers hope to reduce loss
ratios and improve road safety.

Digital platforms are also enabling
instant policy issuance, online renewals,
and mobile claims reporting, making mo-
tor insurance more accessible and efficient.
Rebuilding Trust: The Human Factor
Beyond technology and treaties, Lebanon’s
insurance sector faces a deeper challenge: re-
building trust. Years of economic hardship,

)26: Insuring Lebanon’s Smart Future: Global reinsurers, Arab insurers, and requlators gather in Beirut to chart a path of vesilience, digital transformation,

currency collapse, and political instability
have eroded public confidence in financial
institutions—including insurers.

To address this, companies are invest-
ing in customer education, community
outreach, and transparent communication.
Some are launching financial literacy cam-
paigns, while others are partnering with
NGOs to offer microinsurance for vulner-
able populations.

The goal is to reposition insurance
not just as a product, but as a promise—a
promise of protection, partnership, and
peace of mind.

Conclusion

Lebanon’s insurance and reinsurance sec-
tor in 2026 is at a crossroads. Faced with
economic pressure, climate risk, and digital
disruption, insurers are responding with in-
novation, discipline, and collaboration. The
upcoming Beirut RDV 2026 summit will be
a defining moment, offering a platform to
share ideas, forge partnerships, and chart a
smarter future.

For policyholders, brokers, and reinsur-
ers, the message is clear: Lebanon is not re-
treating—it’sreinventing. In doing so, it’slay-
ing the foundation fora more resilient, trans-
parent, and inclusive insurance ecosystem.

Would younow like me to generate the
matching half-A4 high-resolution image
to accompany this article? I can depict a
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The GCC Insurance Revolution: Saudi Dominance and
Global Integration Reshape the Regional Landscape

The Gulf Cooperation Council (GCC) insurance and reinsurance landscape
is undergoing a tectonic shift

he Gulf Cooperation Council’s

insurance and reinsurance land-

scape is currently navigating a

period of profound structural
metamorphosis. As we move through
the first quarter of 2026, the sector is no
longer merely a bystander to the region’s
economic diversification; it has become
a central pillar of the Vision 2030 and
“We the UAE 2031” agendas. This shift is
characterized by a “national champion”
strategy, where local players are being
aggressively capitalized to retain risk
within the region, even as global eco-
nomic headwinds and claims inflation
test the profitability of the industry’s
smaller participants. At the heart of this
transformation is Saudi Arabia, which
has effectively signaled its intention to
become a global reinsurance hub through
the dual engines of regulatory mandate
and state-backed investment.

The entrance of Riyadh Reinsurance
Company (Riyadh Re) in late 2025 marked
adefinitive milestone in thisjourney. Asa
wholly-owned subsidiary of the insurance
giant Tawuniya, Riyadh Re launched with
an initial capital base of SAR 550 million,
specifically designed to capitalize on the
Insurance Authority’s new mandate.
Since January 1, 2025, Saudi insurers have
been required to cede at least 30% of their
reinsurance treaties to local firms. Under
the leadership of CEO Fahad Al-Hesni,
Riyadh Re is not just looking at domestic
quotas; it has articulated a two-phase ex-
pansion plan that seeks to capture MENA
market share before pivoting toward in-
ternational facultative and treaty business
by 2028. This move effectively doubles
down on the Kingdom’s goal to stem the
“outflow” of premiums to international
markets like London or Zurich.

Simultaneously, the “elder statesman”
of the sector, Saudi Re, has undergone a
radical transformation. Following the
Public Investment Fund’s (PIF) acquisition
of a 23.08% strategic stake in early 2025,
the company has aggressively reinforced
its balance sheet. In October 2025, Saudi
Re’s Board of Directors approved a mas-
sive capital increase to SAR 1.7 billion
through a 46.6% bonus share issuance.
This influx of capital, coupled with the
sovereign wealth fund’s backing, has al-

lowed Saudi Re to pivot from a regional
player to a formidable mid-tier global
reinsurer, boasting an upgraded credit
rating of A2 from Moody’s. The message
to the global market is clear: Riyadh isno
longer just a buyer of reinsurance; it is a

Abdullah Abunayyan, faces the challenge
of integrating two distinct corporate cul-
tures while navigating a market where
IFRS 17 accounting standards are putting
immense pressure on transparency and
solvency margins.
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primary manufacturer of capacity.
Across the border, the United Arab
Emirates is pursuing its own sophisticated
brand of internationalism. Al Wathba
National Insurance Company (AWNIC)
made history in late 2025 by becoming
the first UAE insurer to access the Lloyd’s
of London market through the innovative
London Bridge 2 PCC structure. By invest-
ing in Cell 27 of this insurance-linked
securities (ILS) vehicle, Al Wathba has
bypassed traditional, more cumbersome
routes to deploy capital directly into
Lloyd’s syndicates. This strategic move,
supported by Lockton Re, allows the
Abu Dhabi-based insurer to diversify its
revenue streams into global property and
casualty portfolios, which are expected to
generate returns from an underlying port-
folio exceeding $100 million starting in
2026. This “bridge” to London represents
a growing trend of GCC insurers seeking
“inward” returns from global risk, rather
than simply exporting their own.
However, the narrative of expansion
is balanced by a necessary and sometimes
painful cycle of consolidation. The Saudi
insurance sector, long criticized for being
fragmented with too many undercapital-
ized players, is finally seeing the “merger
of equals” take hold. The completion of
the Medgulf and Buruj Cooperative Insur-
ance merger in late 2025 is the premier
example. By absorbing Buruj, Medgulf has
seen its share capital swell to SAR 1.38 bil-
lion, creating a surviving entity with the
scale to handle the massive infrastructure
and health insurance requirements of the
Kingdom’s “Giga-projects.” The new lead-
ership team, featuring Chairman Yaser
Yousef Naghi and Vice Chairman Rakan

Despite the soaring capital numbers,
the ground-level reality for many insur-
ers remains complex. S&P Global Ratings
has noted a “quandary of growth versus
profit” for GCC Islamic insurers (Takaful).
‘While gross written premiums (GWP) are
expected to grow by 10-15% throughout
2026—driven by mandatory health cover-
age for expatsin Oman and Bahrainand a
surge in Saudi motor registrations—net
profits for many have dipped by as much
as 35%. This is largely due to intense
competition in the motor and medical
lines, where claims inflation has outpaced
premium increases. The floodsin the UAE
in early 2024 served as a wake-up call,
leading to a “hardening” of rates that is
still being felt today.

Looking ahead, the next twelve
months will likely be defined by the
“digital arms race.” With Saudi Arabia
aiming to double its insurance workforce
to 39,000 and the UAE positioning itself
as a hub for medical value travel, the
demand for Al-driven underwriting and
automated claims processing is at an
all-time high. The emergence of special-
ized partnerships, such as the MS Amlin
and MSI collaboration for political risk
in the UAE, indicates that the region is
maturing beyond simple life and mo-
tor products into high-value specialty
lines. As Riyadh Re prepares for its first
full year of operations and Al Wathba
begins to see returns from its London
ventures, the GCC insurance sectorisno
longer a localized niche; it is a dynamic,
well-capitalized frontier that is finally
starting to command the respect of the
global financial community.
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UAE: DFSA Fines Reinsurance Broker For

Misleading, Deceptive Conduct

The firm agreed to settle the matter and pay a fine

Alan Linning, Managing Director, Enforcement, of the DFSA

he Dubai Financial Services
Authority (DFSA), the inde-
pendent banking, financial ser-
vices, and markets regulator of
Dubai International Financial Centre
(DIFC), has imposed a fine of US$455,176
(AED1,671,633) onreinsurance brokerage
Ed Broking (MENA) Limited (the Firm), for
anumber of contraventions of DFSA legis-
lation, including engaging in misleading
and deceptive conduct.

The Firm agreed to settle the matter
and pay a fine which comprises disgorge-
ment of US$175,343 (US$148,039 plus
interest of US$27,304) and a penalty of
US$279,833. The fine was reduced from
US$575,104 (AED2,112,069) as a result of
the settlement.

The DFSA determined that the Firm:

- respectively provided cedent insurers
(the Firm’s Clients) — being the original
insurers issuing the underlying policies
—and reinsurers with two different pre-
miums in respect of the same reinsurance

placement;

- misled reinsurers about the deduc-
tions applied on the premium and the
brokerage commission earned by the
Firm; and

- misled a client about the brokerage
earned by the Firm from 121 placements,
as well as the deductions to the premium
from some of those placements.

The misconduct was facilitated by the
Firm’s practice of not disclosing brokerage
commissions to its clients and its failure
to adhere to its own systems and controls.
Further, the misconduct involved the use
of altered documents.

The DFSA also found that the Firm:

- failed to take reasonable steps to
ensure that the communications with
cedent insurers and reinsurers were clear,
fair, and not misleading; and

- failed to act with due skill, care, and
diligence.

The DFSA acknowledges that the Firm
promptly reported the misconduct to the

DFSA, conducted an internal investiga-
tion, and paid restitution to Clients in
respect of placements in which altered
documents were used.

Alan Linning, Managing Director,
Enforcement, of the DFSA, commented,
“The Dubai Financial Services Authority
(DFSA) expects financial services firms
within Dubai International Financial Cen-
tre (DIFC) to uphold the highest standards
of conduct in their business dealings. In
misleading clients and reinsurers as it
did, Ed Broking (the Firm) failed to meet
these expectations. The fine imposed on
the Firm reflects the seriousness of its
misconduct and serves to warn others
against engaging in similar conduct.”

The DFSA remains committed to de-
veloping, administering, and enforcing
world-class regulations of financial ser-
vices within DIFC. As part of its strategy
and ongoing mission, the Authority will
continue to implement stringent enforce-
ment measures and provide clear regula-
tory guidance to ensure that all entities
operating within the Centre adhere to
the highest standards of regulation and
ethical conduct.

Alan Linning joined the DFSA on
16 July 2025, as Managing Director, En-
forcement. Mr Linning brings over three
decades of extensive legal, regulatory, and
enforcement experience to the DFSA,
having worked across a broad spectrum
of complex financial regulation, enforce-
ment action, and compliance matters
within global financial markets.

Prior to joining the DFSA, Mr Linning
held various senior positions within
top-tier regulatory bodies and law firms,
where he held high-profile investigations
and contributed to shaping policy and
strategy in financial enforcement.

He was most recently a Partner in
Litigation and Dispute Resolution at
Mayer Brown in Hong Kong. Previously
he spent eight years as Partner, Head of
Disputes and Regulatory at Sidley Austin.
Prior to this, he was Executive Director of
Enforcement at Hong Kong’s Securities
and Futures Commission.

Linning holds a Law degree from the
University of Edinburgh.
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Amana Insurance Appoints New Board Leadership,
Forms Committees

New Appointments: Dr. Abdullah Othman Al-Musa as Board Chairman and
Naif Faisal Al-Sudairi as Vice Chairman

il

mana Cooperative Insurance
Company announced on Janu-
ary 4, 2026, that it received In-
surance Authority approval on
January 1, 2026, for the appointment of
Dr. Abdullah Othman Al-Musa as Board
Chairman and Naif Faisal Al-Sudairi as
Vice Chairman. The company also formed
four Board subcommittees: Executive
Committee, Nominations and Remunera-
tion Committee, Investment Committee,
and Risk Management Committee. These
appointments follow the Ordinary Gen-
eral Assembly meeting held on November
3, 2025, which approved the Board of Di-
rectors election for a four-year term from
November 9, 2025, to November 8, 2029.
AMANA, which means honesty and
honoring a vow in Arabic, is one of the
solid grounds on which Amana Coopera-
tive Insurance Company bases its business
strategy.
The company’s corporate and indi-
vidual customers have a wide range of

CEO of Amana Cooperative Insurance Company is Rachid Salim Abi Nader

insurance options to choose from. Motor,
property, marine, engineering, and other
specialist insurance solutions suited to
the client’s individual needs.

AMANA is publicly traded on TAD-
AWUL and complies with Al (Insurance
Authority) and CCHI (Council of Co-
operative Health Insurance) insurance
regulatory criteria (the Saudi Arabian
Stock Exchange).

AMANA Cooperative Insurance is
a Saudi joint-stock company listed on
Tadawul (symbol: 8310) with a capital of
SAR 420 million, offering a wide range of
cooperative insurance productsincluding
health, motor, property, marine, engineer-
ing, and accident coverage. It operates un-
der the supervision of the Saudi Insurance
Authority and the Council of Cooperative
Health Insurance, emphasizing integrity
and customer trust.

Insurance Products

Health Insurance — coverage for
individuals and corporate employees

Motor Insurance — vehicle pro-
tection against accidents and damages
Property Insurance — fire, theft,
and damage coverage for assets
Marine & Cargo Insurance — pro-
tection for goods in transit (sea and land)
Engineering Insurance — cover-
age for construction and infrastructure
projects
Accident Insurance — personal
accident and liability coverage
The two officials were elected for a
new board term that started on 9 No-
vember 2025 and is set to conclude on 8
November 2029.
About Abdullah Othman Al-Musa
Position: Chairman of the Board,
AMANA Cooperative Insurance
Appointment Date: Approved
onJanuary 1, 2026 by the Saudi Insurance
Authority
Professional Background:
Over 31 years of experience in
communications, IT, and internet sectors
Specializes in business launch,
restructuring, governance, and strategic
consulting
. Education:
PhD in Computer Science
Master’s in Computer Engineer-
ing
Bachelor’s in Electrical Engi-
neering
Naif Faisal Al-Sudairi was appointed
Vice Chairman of AMANA Cooperative
Insurance on January 1, 2026, but no
official photo or detailed biography has
been released publicly by the company
or the Saudi Insurance Authority. His
appointment was confirmed in a bourse
filing and press releases.
Current Role at AMANA Insurance
Position: Vice Chairman of the
Board
Appointment Date: January 1,
2026
Board Term: November 9, 2025
—November 8, 2029
. Appointment Authority: Saudi
Insurance Authority (IA)
Board Composition:
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Saudi-Based Wataniya Insurance Co. Outlook
Revised To Positive On Improved Competitive
Standing; ‘BBB+’ Rating Affirmed

Haitham Albakree, Managing Director & Chief Executive Officer at Wataniya Insurance

n Jan. 26, 2026, S&P Global
Ratings revised its outlook
to positive from stable on its
long-term issuer credit and
insurer financial strength ratings, and
itslong-term Saudi Arabia national scale
financial strength rating on Wataniya
Insurance Co. (Wataniya). At the same
time, we affirmed our ‘BBB+ long-term
issuer credit and insurer financial strength
ratings and our ‘ksaAA+ long-term Saudi
Arabia national scale financial strength
rating on Wataniya.
Rationale
S&P rating action reflects Wataniya’s
improved competitive position, despite
challenging market conditions in 2025.
As of the third-quarter of 2025, Wataniya
is the seventh-largest insurer by insur-
ance revenue among 25 listed companies.
Wataniya is also the third-largest motor
provider, after The Company for Coopera-
tive Insurance (Tawuniya; A/Stable/-) and
Al Rajhi Co. for Cooperative Insurance (A-/
Stable/--). Wataniya’s improved market
standing is the result of the company
leveraging its know-how in motor and

property/casualty lines, together with
stronger underwriting capabilities and
claims-processing systems, in which it
has invested over the past years. These
improvements allowed Wataniya to com-
pete more effectively and grow in parts
of Saudi Arabia outside its home city of
Jeddah, notably in Riyadh and Al Khobar.

Because of tougher market dynamics
in motor throughout 2025, the segment
experienced a deterioration in operating
performance. Since second-quarter 2024,
competition in motor increased and rates
declined materially, remaining inadequate
in 2025. This has affected the industry’s
operating performance, including Wa-
taniya’s. The company’s motor combined
ratio deteriorated to 106.2% in third-
quarter 2025 (third-quarter 2024: 96.1%).
However, motor rates have been adjusting
since September 2025, and we expect op-
erating performance to improve in 2026.

Wataniya’s overall book of business
remained profitable in 2025, recording a
combined ratio of 98.7% (third-quarter
2024: 94.3%). In our opinion, Wataniya’s
book is sufficiently diversified, despite

not writing medical insurance, which
makes up about 60% of insurance in
Saudi Arabia. We believe this allowed it
to weather the difficult pricing conditions
in motor last year while remaining profit-
able, an important indicator of a stronger
competitive standing. For full-year 2025,
we expect Wataniya’s combined ratio to
be around 98%, with net profits exceed-
ing the Saudi riyal (SAR) 14 million ($3.7
million) reported as of third-quarter 2025.

S&P expects an improvement in
Wataniya’s operating performance over
the next two years, thanks to improving
pricing conditions in motor since Sep-
tember 2025. Our base-case scenario as-
sumes combined ratios of 95%-97% over
2026-2027. We also expect net income to
significantly improve relative to 2025.
As Wataniya continues to fully retain
its profits, we anticipate that capital ad-
equacy will comfortably remain in line
with our 99.95% benchmark.

Outlook

The positive outlook indicates that,
over the next two years, we could raise
our ratings on Wataniya if its operating
performance progresses relative to 2025,
with combined ratios improving to
around 95%, while maintaining capital
adequacy atleast in line with our 99.95%
benchmark.

\ Overview

Wataniya Insurance Co. (Wataniya)
continues to improve its market stand-
ing in Saudi Arabia while maintaining
profitable technical performance.

S&P expects Wataniya’s capital ad-
equacy toremain at least in line with our
99.95% benchmark, measured using our
risk-based model.

We therefore revised to positive from
stable the outlook on our long-term issuer
credit and financial strength ratings and
Saudi Arabia national scale financial
strength rating on Wataniya and affirmed
all the ratings.

The positive outlook indicates that,
over the next two years, we could raise
our ratings on Wataniya if its operating
performance progresses relative to 2025,
with the combined ratio improving to
around 95%, while maintaining capital
adequacy at least in line with our 99.95%
benchmark.
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AM Best Affirms Credit Ratings of Saudi Arabian
Insurance Company

M Best has affirmed the Finan-

cial Strength Rating of B+ (Good)

and the Long-Term Issuer Credit

Rating of “bbb-" (Good) of Saudi
Arabian Insurance Company B.S.C. (c)
(Damana) (Bahrain). The outlook of these
Credit Ratings (ratings) is stable.

The ratings reflect Damana’s balance
sheet strength, which AM Best assesses
as very strong, as well as its marginal
operating performance, limited business
profile and marginal enterprise risk man-
agement. The ratings also factor in the
neutral impact from Damana’s ultimate
parent, Mawarid Holding Company.

Damana’s balance sheet strength
assessment is underpinned by its risk-
adjusted capitalisation, as measured by
Best’s Capital Adequacy Ratio (BCAR), that
was comfortably at the strongest level at
year-end 2024 following the disposal of

a large equity holding. AM Best expects
the company’s BCAR scores to remain at
the strongest level prospectively. AM Best
considers Damana’s investment portfolio
to be conservative and consists mostly of
cash and deposits. An offsetting factor to
the assessment is the company’s reliance
on reinsurance for high-value risks, which
isa common trait in the region; however,
credit risk is minimised by a panel of
sound credit quality.

AM Best assesses Damana’s operating
performance as marginal. The company
has struggled with negative underwrit-
ing results for several years due to high
expenses arising from its operating model
and substantially reduced business scale.
Loss ratios also have been affected by
material events, such as the COVID-19
pandemic and the 2024 Dubai floods.
Year-on-year improvements have led to

reductions in combined ratios from their
peak of 148% in 2021, though under-
writing operations remain unprofitable.
Over the medium term, as the company
steadily expands and dilutes its expense
base, underwriting results are expected
to trend toward profitability. Investment
returns supplement performance, with
Damana generating solid returns from its
conservatively invested portfolio.

Damana has seen business volumes
steadily increase year-on-year since it
suffered a reduction of revenuesin 2021,
following regulatory restrictions imposed
by the Central Bank of Bahrain on the
company’s operations within that coun-
try. AM Best expects this trend in revenue
growth to continue into the next few
years, supported by Damana’s renewed
focus on new lines of business beyond its
core lines of motor and medical.

QIC Highlights Digital Transformation at Web Summit

Qatar 2026

IC’s pavilion saw a strong turn-
out from the global tech com-
munity, including innovators,
entrepreneurs, investors, and
representatives from leading tech com-
panies. Visitors explored QIC’s vision to
build the region’s first insurance-powered
digital ecosystem, its evolution from a
leading insurer into a fully integrated
digital ecosystem, and how this shift is
redefining digital services in Qatar.

The pavilion also hosted a series of
seminars and panel discussions led by
QIC’s executives, along with regional
and international experts. These sessions
highlighted the latest trends in launching
digital products, developing digital busi-
ness strategies, and building high-impact
ventures across the MENA region.

On the third day of the Summit the
QIC pavilion will feature a distinguished
lineup of speakers and experts in panel
discussions on Al and the development
of digital ecosystems across the health,
lifestyle, and travel sectors. On the Sum-

-

Visitors exploring QIC’s vision to build the region’s first insurance-powered digital ecosystem

mit’s fourth and closing day, QIC will
host a Demo Day, showcasing innovative
ideas and solutions from entrepreneurs

and startups seeking to join QIC’s digital
ecosystem and scale their operations in
regional markets.
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AM Best Affirms Credit Ratings of Qatar
Insurance Company and Its Subsidiary

M Best has affirmed the Finan-
cial Strength Rating of A- (Excel-
lent) and the Long-Term Issuer
Credit Ratings of “a-” (Excellent)
of Qatar Insurance Company Q.S.P.C.
(QIC) (Qatar), and its subsidiary, Antares
Reinsurance Company Limited (Antares
Re) (Bermuda). The outlook of these
Credit Ratings (ratings) is stable.

The ratings reflect QIC’s consolidated
balance sheet strength, which AM Best
assesses as very strong, as well as the
group’s adequate operating performance,
neutral business profile and appropriate
enterprise risk management (ERM). The
ratings of Antares Re factor in its strategic
importance to QIC.

QIC’s balance sheet strength is under-
pinned by its risk-adjusted capitalisation

at the strongest level, as measured by
Best’s Capital Adequacy Ratio (BCAR), and
issupported by good financial flexibility, a
relative conservative investment portfolio
by asset class and low reinsurance depend-
ence. An offsetting factor is the exposure
of QIC’s assets toward Qatar and the Gulf
Cooperation Council (GCC) countries,
which exposes the group to moderate
financial system risk.

Underwriting profitability has im-
proved in recent years, evidenced by a
net/gross combined ratio of 94.5% in the
first nine months of 2025 and 95.5% in
2024. These results follow multiple years
of volatile profitability, which were ad-
versely impacted by natural catastrophe
losses and other events such as changes in
the UKs Ogden discount rate and COVID-

19-related business interruption losses.
Going forward, the group is expected to
continue to report robust and less volatile
underwriting performance, as a result
of corrective measures implemented by
management.

The group is geographically well-
diversified, with insurance operations
in the Middle East and multi-channel
international platforms under the Antares
Global brand, including a Bermuda-dom-
iciled reinsurer (Antares Re), a Lloyd’s
platform (Syndicate 1274) and carriers in
Europe. The business mix has changed in
recent years, with the group significantly
reducing its exposure to UK. motor insur-
ance since 2022 in favour of GCC risks.

Best’s Special Report: US Personal Lines
Momentum Continues to Drive Property/Casualty
Insurance Segment’s Improved Underwriting
Results Through Third-Quarter 2025

espite heavy losses following

the California wildfires and

multiple severe convective

storms during first-quarter
2025, favorable results in the succeed-
ing two quarters led to improved direct
incurred loss ratios year over year for the
U.S. property/casualty industry through
the first nine months as well as for the
segment’s largest two lines of business
- homeowners/farmowners and private
passenger auto, according to a new AM
Best report.

These results are detailed in a new
Best’s Special Report, titled, “3Q25 Snap-
shot: Personal Lines Momentum Con-
tinues to Drive P/C Underwriting Result
Improvement,” and the data is derived
from companies’ third-quarter statutory
statements received and aggregated for
the property/casualty industry as of
Dec. 10, 2025. Through the third quar-
ter of 2025, according to the report, the
property/casualty industry experienced
a significant surge in net underwriting
income, to approximately $35 billion

from $3.7 billion in same period of 2024.
“The homeowners/farmowners and
private passenger auto lines of coverage
experienced smaller direct premium gains
through third-quarter 2025 compared
with the double-digit growth through the
same period in 2024. However, the con-
tinued premium growth reflects carriers
still pushing for rate adequacy where they
believeitis needed,” said Helen Andersen,
industry research analyst, AM Best.

The report notes that the general
liability lines of coverage produced di-
vergent loss ratio results through the
first three quarters of 2025, as compared
with 2024, with the other liability (occur-
rence) line’s direct loss ratio experiencing
a 2.1-percentage point improvement while
the other liability (claims-made) line’s
loss ratio deteriorated by four percentage
points. While the workers’ compensa-
tion line’s direct loss ratio through third-
quarter 2025 deteriorated worse from the
same prior-year period, carriers writing
this coverage continue to enjoy favorable
underwriting margins. However, those

margins have narrowed noticeably, rais-
ing the question of how much longer the
premium decline can continue before
underwriting results reflect noticeable
deterioration.

Overall, the property/industry’s direct
loss ratio for the first nine months of 2025
showed strong positive momentum from
ayear ago when the ratio for the first nine
months of 2024 was 5.2 points better than
it wasin 2023.

“The relatively benign 2025 Atlantic
hurricane season played an important
factor in the property/casualty industry’s
performance through the nine months of
2025,and these results provide optimism
for full-year direct and net aggregate
results,” said David Blades, associate di-
rector, Industry Research and Analytics,
AM Best. “The improved industry direct
loss ratio is also indicative of effective
underwriting, pricing, claim and loss con-
trol measures of personal lines insurers
stemming from more effective enterprise
risk management practices.”
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Saudi Re Signs Deal With MEDGULF for Over
5% of Annual Revenue

audi Reinsurance Co. (Saudi Re)
signed a reinsurance contract
with the Mediterranean and
Gulf Insurance and Reinsurance
Co. (MEDGULF), according to a statement

to Tadawul.

The contract value exceeds 5% of total
revenue as per latest audited financial
statements for 2024. The contract duration
is one year, starting Jan. 1, 2026.

The relevant financial impact will
appear in the company’s 2026 financial
results, the statement noted, adding that
the deal includes no related parties.

Saudi Enaya Shareholders Reject Merger With

Salama

audi Enaya Cooperative Insur-
ance Co.’s shareholders refused
approval for the merger offer
submitted by Salama Coopera-
tive Insurance Co. (Salama).

The decision came during the extraor-
dinary general meeting (EGM) held on
Feb. 1, Saudi Enaya said in a statement
to Tadawul.

Shareholders rejected the terms of the
merger agreement, and did not author-
ize the board of directors, or any person
authorized by the board, to issue any

decision or take any action that may be
necessary to implement any of the above-
mentioned decisions.

On Jan. 4, Saudi Enaya postponed its
planned EGM due to lack of quorum,
Argaam reported.

The company had previously con-
firmed that the merger with Salama was
pursued to regularize the company’s legal
status and avoid potential challenges
that could arise if the merger was not
completed.

Earlier, Saudi Enaya’s shareholders

had rejected a merger with United Co-
operative Assurance Co. in December
2023 and turned down a capital increase
through a SAR 150 million rights issue in
December 2024.

Meanwhile, Salama’s shareholders
recently approved a 62.98% capital
increase from SAR 300 million to SAR
488.94 million, through the issuance
of 18.89 million new shares. Under the
merger terms, Saudi Enaya shareholders
would receive 0.8215 Salama shares for
each Saudi Enaya share.

MIS Signs

Agreement To Acquire 15% Stake

in Etizam Insurance Platform for SAR 19.5M

1 Moammar Information Sys-
tems Co. (MIS) signed today,
Jan. 28, an investment agree-
ment, subscription and pur-
chase agreement, with Eltizam Electronic
Insurance Brokerage Co. to acquire a 15%
stake in Eltizam car insurance platform,

for a total value of SAR 19.5 million.

In a statement to Tadawul, the com-
pany said it would disclose any develop-
ments or updates in this regard in due
course.

According to Argaam data, MIS’s board
of directors approved in October 2025 the

acquisition of a 15% stake in the Eltizam
Insurance Platform as part of the plat-
form’s investment round.

Based on the platform’s total valua-
tion of SAR 130 million, the investment
value equals SAR 19.5 million.

Smile Care Inks SAR 10.6M

Riyadh Clinic

asma Adeem Medical Co. (Smile
Care) signed a lease agreement
on Jan. 22 with Al-Ayed Indus-
trial Co. valued at SAR 10.55
million, excluding value-added tax (VAT),
according to a statement to Tadawul.
The agreement covers the lease of
Smile Care’s fourth location in Riyadh,

located in the Al-Narjis neighborhood,
for the establishment of a dental clinic.

The lease term spans 10 years, starting
May 26, 2026.

The company said the expansion
of its clinics aims to reach a broader
customer base across multiple locations
and meet rising demand for healthcare

Lease Deal for

services, which is expected to support
business growth and improve financial
performance.

The related financial impact is ex-
pected to be reflected in Q4 2026. The
company confirmed that no related par-
ties are involved.
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AM Best Affirms Credit Ratings of Mohandes
Insurance Company

AM Best has affirmed the Financial Strength Rating of B (Fair), the Long-Term
Issuer Credit Rating of “bb” (Fair) and the Egypt National Scale Rating of aaa.
EG (Exceptional) of Mohandes Insurance Company (Mohandes) (Egypt)

M Best has affirmed the Finan-

cial Strength Rating of B (Fair),

the Long-Term Issuer Credit Rat-

ing of “bb” (Fair) and the Egypt
National Scale Rating of aaa.EG (Excep-
tional) of Mohandes Insurance Company
(Mohandes) (Egypt). The outlook of these
Credit Ratings (ratings) is stable.

The ratings reflect Mohandes’ balance
sheet strength, which AM Best assesses as
strong, as well as its adequate operating
performance, limited business profile
and marginal enterprise risk manage-
ment (ERM).

Mohandes’ balance sheet strength is
underpinned by its risk-adjusted capitali-
sation, which was at the strongest level as
atfiscal year-ended 30 June 2024 (FY2024),
as measured by Best’s Capital Adequacy
Ratio (BCAR). AM Best expects the com-
pany’s BCAR scores to remain at the

strongest level, supported by good internal
capital generation. Despite Mohandes’
conservative investment allocation by
asset class, given the concentration of its
assets in Egypt, in line with regulatory
restrictions, the company’s balance sheet
is exposed to potential volatility, reflecting
the country’s high economic, political and
financial system risks. A further offset-
ting factor to the balance sheet strength
assessment is the company’s dependence
on reinsurance, which is mitigated partly
by using a good quality reinsurance panel.

Mohandes has a track record of ad-
equate operating performance, demon-
strated by a five-year (FY2020-FY2024)
weighted average return-on-equity (ROE)
and combined ratio of 25.5% and 97.3%,
respectively. AM Best notes that ROE
should be viewed in light of the high
levels of inflation in Egypt. Investment

income is the primary driver of results,
underpinned by the high-interest rate
environment in Egypt, contributing 79%
of pre-tax profits in FY2024.

The business profile assessment re-
flects Mohandes’ position in the highly
competitive Egyptian market, with the
company holding an approximate market
share of 3% based on non-life gross writ-
ten premium. The company’s profile is
limited to operating exclusively within
Egypt and is considered small on a global
basis.

AM Best considers Mohandes’ ERM
framework to be evolving, with the
company having taken positive steps
over recent years to formalise its ERM
processes and function; however, further
development is required to embed the
framework fully and cultivate a risk-
aware culture across the organisation.

AM Best Affirms Credit Ratings of National
Insurance Company

M Best has affirmed the Finan-
cial Strength Rating of B (Fair)
and the Long-Term Issuer Credit
Rating of “bb” (Fair) of National
Insurance Company (NIC) (Jordan). The
outlook of these Credit Ratings (ratings)
is stable.

The ratings reflect NIC’s balance
sheet strength, which AM Best assesses as
strong, as well as its adequate operating
performance, limited business profile and
marginal enterprise risk management.

NIC’s balance sheet strength is under-
pinned by its risk-adjusted capitalisation
at the strongest level, as measured by
Best’s Capital Adequacy Ratio (BCAR),
supported by modest internal capital
generation. The balance sheet strength
assessment considers the company’s solid
liquidity position, with the investment

portfolio predominantly invested in cash
and fixed-income securities. However,
partially offsetting rating factors include
NIC’s exposure to the elevated financial
system risk in Jordan, where it holds the
majority of its investments, as well its rela-
tively small capital base, which enhances
the potential volatility of its risk-adjusted
capitalisation. Additionally, the company
has a moderate dependence on reinsur-
ance driven by the underwriting of some
large-limit risks. Nevertheless, the credit
risk associated with this dependence is
mitigated partially by the use of a rein-
surance panel of solid financial strength.

NIC has a track record of adequate
operating performance, with return-on-
equity ratios averaging 9.4% in the past
five years (2020-2024). Challenging un-
derwriting conditions in Jordan’s motor

insurance market weighed on the com-
pany’s results in 2024, translating to an
underwriting loss for the year. However,
the recent actions taken by NIC’s man-
agement to improve technical discipline
are expected to result in the company
reporting an underwriting profit for 202s.
The company’s operating earnings have
been supported by modest investment
income, consistent with the relatively
conservative asset classes the company
invests in. NIC’s limited business profile
assessment reflects its relatively small
scale and concentration in Jordan. While
the company has a diversified profile on
a gross basis, it is concentrated in the
highly competitive medical and motor
lines of business on a net basis.
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GIG-Egypt Organized Cyber Security Insurance

Conference

The conference highlighted the rapidly evolving global cyber threat
landscape, itsdirect impact on today’s business environment, and the critical
importance of integrating cyber insurance into enterprise risk management

Alaa Elzoheiry, Chairman of the Insurance Federation of Eqypt & Managing Director of GIG

Eqgypt

gypt Organized a specialized
conference to introduce its Elec-
tronic Data Protection Policy
“Cyber Guard”. The event was at-
tended by representatives of the Financial
Regulatory Authority (FRA), along with
a distinguished group of international
experts from GIG-Kuwait, Kennedys, Palo
Alto Networks, and Swiss Re, in addition
to senior executives and representatives
from financial institutions and leading
companies operating in the technology,
telecommunications, and services sectors.

The conference highlighted the
rapidly evolving global cyber threat
landscape, its direct impact on today’s
business environment, and the critical
importance of integrating cyber insur-
ance into enterprise risk management

frameworks to ensure business continuity
and operational resilience. During the
event, GIG-Egypt presented the Cyber
Guard policy as a comprehensive cyber
insurance solution offering: - Coverage
forlosses resulting from cyberattacks and
ransomware incidents. - Protection against
business interruption and loss of income.
- Coverage for data, systems, and digital
asset recovery costs. - Expenses related
to forensic investigations, legal advisory
services, and breach notification. - Third-
party liability coverage arising from data
breaches or digital failures. The policy fea-
tures a flexible structure and streamlined
procedures with simplified underwriting
requirements, making it suitable for small
and medium-sized enterprises as well
as large organizations, while remaining

fully aligned with international cyber
insurance standards. The conference also
included an active contribution from
Swiss Re, which shared insights into the
latest global trends in cyber insurance
and emphasized the role of reinsurers
in supporting market development and
strengthening insurers’ risk management
capabilities. GIG-Egypt reaffirms its com-
mitment to delivering innovative insur-
ance solutions and keeping pace with
technological advancements, contribut-
ing to enhancing the cyber resilience of
organizations across the Egyptian market.

Asaleading insurer, GIG-Egypt show-
cased its pivotal role in protecting export-
ers through comprehensive solutions
such as cargo insurance, trade-risk cover-
age, and other tailored services.”

At GIG-Egypt, remains steadfast in its-
commitment to empowering businesses
and ensuring that insurance continues
to play a vital role in protecting and ena-
bling success for the companies shaping
Egypt’s economic future.

GIG Egypt is a joint stock company,
subject to the Egyptian Unified Insur-
ance Law No. 155 of 2024. GIG Egypt is
a member in the Federation of Egyptian
Insurance Companies as well as the Arab
Insurance Federation. GIG Egypt was
established by a shared Egyptian Arab
capital and launched its insurance activi-
ties in July 1994.

The company took an important
step to intensify its services provided to
the community through the formation
of social responsibility and sustainable
development department, which im-
plemented the directives of the senior
management and the selection of projects
that have an impact on the development
of society, based on the environmental
and social axes as basic components of
its operational strategy.

GIG Egypt’s sustainable development
policy adopts the concept of sustainable
development as a general framework
aimed at improving the quality of life at
the present time without prejudice to the
rights of future generations.
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Run-Off as a Profit Center:
into Cash and Leverage

or years, “run-off” sounded like
the corporate attic—dusty files,
awkward reserves, and claims
nobody wanted to touch. That
mindset is changing fast. With solvency
pressure, tighter audit scrutiny, and buy-
ers demanding cleaner books, carriers and
MGAs are realizing that legacy blocks can
be engineered to release cash, improve loss
ratios, and strengthen negotiating power
at renewal or during M&A. Treated delib-
erately, run-off isn’t a cost of yesterday; it’s
a profit center for today.
Why now?
Capital and credibility. Regulators and
boards reward predictable earnings. Legacy
liabilities—misaligned bordereaux, aging
receivables, unsettled reinsurance recover-
ies—inject noise into ratios and eat man-
agement time. Every month they linger,
value decays.

Reinsurance economics. Markets will
sharpen terms for cedants who can show dis-
ciplined technical accounting and a clean,

By Robert Habchi, Founder and CEO of ELAM

~defensible tail. Run-off that is cataloged,
documented, and actively managed trans-
lates directly into better commissions, at-
tachment choices, and wording confidence.

M&A optionality. Whether you plan
to raise capital, sell a portfolio, or acquire, a
tidy tail reduces diligence friction, shrinks
escrow/holdbacks, and often lifts valua-
tion multiples. Buyers pay for certainty.
What “profit center” run-off really means

1) Cash release, not just cost control.
You’re not merely cutting overhead;
you're unlocking money trapped in the
tail—overdue reinsurance recoveries,
subrogation and salvage, unapplied cash,
and corrections to cession mistakes.

2) Ratio improvement with proof.
Accurate earnings and reserve move-
ments reduce loss-ratio noise by one to
three points in many programs. That’s
not accounting magic; it’s the outcome
of reconciled ledgers, corrected cessions,
and properly documented large losses.

3) Strategic story. Clean run-off cre-

Turning Liabilities

ates a narrative your board, auditors, and
markets can believe: controlled volatility,
tight governance, and an organization
that finds money others leave behind.
Where value leaks (and how to stop it)
Late or incomplete notices. Facultative
placements and large treaty losses often
slip through hours/occurrence clauses or
prompt-notice language. Fix this with a
large-loss checklist at FNOL: notice timing,
aggregation logic, coverage triggers, and a
running evidence index.

Bordereaux misalignment. TPAs,
MGAs, brokers and cedants often use dif-
ferent keys. Result: proofs stall, recover-
ies age. Publish a single schema (policy
number, endorsement, dates, member/
location IDs, layer) with control totals;
reject and repair rows before ingestion.

Policy—treaty mis-maps. Deductibles,
reinstatements, aggregates, corridors, ALAE
splits—miscoded cessions understate re-
coverables. Hard-code treaty parameters,
run exception reports every close, and rec-
oncile last 12 months to book corrections.

Documentation gaps. Missing sur-
veys, medical justifications, court docu-
ments, temperature logs (for perisha-
bles), salvage bills. Build a document in-
ventory per claim with status (obtained
/ requested / escalated) and an owner.

Ownerless legacy files. No one owns
the result; nothing moves. Stand up a run-
off cell with a named leader, targets, and a
cadence that survives quarter-end chaos.
A 90-day sprint that pays
Days 1-15: Stabilize

. Appoint a Run-Off Lead with
authority across finance, claims, under-
writing ops, and reinsurance accounting.

. Freeze and publish your
data dictionary and bordereaux spec
to all partners (TPA/MGA/brokers).

. Build a master reconciliation
for the last closed month: general ledger
~premium/claims sub-ledgers « bank. Tag
every difference with root cause and ETA.
Days 16-45: Clean & Collect

. Clear suspense/unapplied cash
(>30 days) using mandatory remittance
templates.

. Re-run 12 months through a ces-
sion rules engine; book corrections and
notify counterparties.

. Launch a Recovery Blitz on large
files: refresh notices, assemble full proof
packs,and hold weekly broker/reinsurer calls
with an expected-cash table and due dates.
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. Kick off subrogation/salvage
workstreams with explicit limitation-period
diaries.

Days 46-90: Lock In & Monetize

. Segment the tail into cohorts (by
line, treaty, vintage). Decide active manage-
ment vs commutation for each.

. Automate ETL with validation;
implement maker—checker controls on
manual adjustments.

. Publish a monthly close pack (vari-
ance bridges written—earned; case —paid; LR
movement;aging buckets; openaudit points).

. Go to market: test commutation
appetite for at least one clean cohort; if not
attractive, secure SLAs and review calendars
for continued active run-off.

What to measure (board-ready KPIs)

. Close cycle: working-day counts
for technical and finance closes.

. Data quality: % of bordereaux
rows passing validation first load.

. Cash health: suspense »7/>30days;
receivables/payables aging; reinsurance
recoverables aging.

. Recovery pipeline: notified / col-
lectible / collected, by treaty/fac/line.

. Performance bridges:
written—earned; case—paid; LR movement
with drivers.

. Audit hygiene: open points, own-
ers, and planned closure dates.

Deal tools: active, commute, or transfer
Active run-off. Keep and work the book
with a focused team and recovery targets.
Best when documentation is incomplete
but fixable, or where you expect favorable
development.

Commutation. Trade future uncertainty
for a clean exit today. Works when data
tapes are good, disputes are cataloged, and
the discount is tighter than your internal
cost of capital.

Portfolio transfer (where available).
Offload the tail to a specialist platform to
remove volatility, often bundling run-off
services and claims management.

Tip: Don’t commutate just to “be done.”
Price it against your own recovery engine.
If your go-day sprint proves you can pull
cash faster and cheaper, keep the block and
harvest.

People, process, platform

People. Appoint accountable owners for pol-
icy, premium, claims, cash, and reinsurance.
Incentivize on cash collected, data quality,
and audit closures—not only on cost.

Process. Standardize checklists:
pre-bind (treaty mappings), post-bind
(cession checks), large-loss (notice/ag-
gregation/coverage), and claim recov-
ery (proof pack contents, escalation
steps). Version and timestamp them.

Platform. You don’t need a moonshot.

Start with ETL + validation, a cession
engine with rules, and a workflow that
logs evidence, notices, and approvals.
Add dashboards for KPIs, and a data lin-
eage view (source file, model version,
reviewer, timestamp) so you can replay
decisions for auditors and reinsurers.
A quick vignette

Amid-sized regional carrier created a small
run-off cell and ran the go-day play. They
cleared aged suspense, re-coded 18 months
of cessions, and blitzed property and medi-
cal recoveries with complete proof packs.
Results in one quarter: cash collected equal
to ~6—8% of quarterly GWP, a 2-point LR
improvement from corrected earnings
and reserves, and a clean commutation
on a narrow cohort at a tighter discount
than expected. At renewal, reinsurers cited
“controls, cadence, and clarity” in offering
better terms.

Bottom line

Run-off is not a graveyard; it’s a garden—if
you tend it. Treat the tail as a standing capa-
bility with clear ownership, disciplined data,
and arelentless recovery mindset. In return,
you'll pull forward cash, stabilize ratios, and
enter every renewal—or transaction—with
more leverage. The carriers that win the next
cycle won't just write better business. They’ll
harvest the value everyone else leaves in
yesterday’s files.

AM Best Revises Issuer Credit Rating Outlook
to Positive for Arab Reinsurance Co.

-

M Best has revised the outlook to
positive from stable for the Long-
Term Issuer Credit Rating (Long-
Term ICR) and affirmed the Fi-
nancial Strength Rating (FSR) of B (Fair)

Hussein Mallouk, General Manager of Arab Re

and the Long-Term ICR of “bb” (Fair) of
Arab Reinsurance Company SAL (Arab Re)
(Lebanon). The outlook of the FSR is stable.

These Credit Ratings (ratings) reflect
Arab Re’s balance sheet strength, which

AM Best has revised the outlook to positive from stable

AM Best assesses as strong, as well as its
adequate operating performance, limited
business profile and marginal enterprise
risk management (ERM).

The revision of the Long-Term ICR
outlook reflects positive pressures across
Arab Re’s balance sheet strength and ERM
assessments following the decision by
the company’s management to de-risk its
investment portfolio. Arab Re has signed
an agreement to sell its material land
holding in Lebanon, with the transaction
expected to be completed by December
2028. In AM Best’s view, the sale of this
land, which comprised 17% of Arab Re’s
total investments at year-end 2024, will
materially reduce the company’s asset
risk and significantly benefit its risk-
adjusted capitalisation over the medium
term, as measured by Best’s Capital Ade-
quacy Ratio (BCAR). This disposal should
also contribute to further insulating Arab
Re from the challenging economic and
political conditions in Lebanon.
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Jean Medlej Appointed Managing
Partner Life & PA at COPE

A milestone promotion highlights COPE’s commitment to leadership
excellence, innovation, and collaborative growth in the insurance and
financial services sector

Jean Medlej Appointed Managing Partner Life & PA at COPE

OPE is pleased to announce This appointment reflects COPE’s
the promotion of Jean Medlej commitment to developing strong inter-
to Managing Partner — Life &  nalleadership and reinforcing its strategic
Personal Accident (Life & PA). capabilities within the insurance and

financial services sector. Jean has played
a key role in the growth of the Life &
PA division, bringing deep technical ex-
pertise, a client-centric approach, and a
collaborative leadership style.

Commenting on his promotion, Jean
said: “I'm grateful for the trust and support
of my partners and team, and excited to
continue building and growing the Life
& PA division together.”

As Managing Partner, Jean will lead
the strategic direction of the Life & PA
business, strengthen market relation-
ships, and drive innovative solutions
aligned with evolving client needs.

COPE congratulates Jean on this well-
deserved promotion and looks forward
to the continued growth of the Life & PA
division under his leadership.

COPE (Cope Reinsurance Brokers),
established in 2023 and headquartered in
Cyprus, is an investment group specializ-
ing in insurance/reinsurance brokerage,
consulting, and operational management.
Operating in the Middle East and Europe,
it offers facultative and treaty reinsurance
for life and non-life sectors. As of 2025,
COPEisan approved Lloyd’s Coverholder.

Experience the essence of Cope:
where resilience, expertise, and endur-
ing partnerships lay the foundation for
success. As a newly established company,
we are dedicated to providing exceptional
service to our clients.

COP’s foundation is built on solid pil-
lars: a robust shareholding structure and
a team of elite experts. These pillars are
fortified by years of trust and integrity,
forming the bedrock of our success in
the market.

The firm focuses on providing tai-
lored, innovative solutions for clients by
acting as a strategic ally in the reinsur-
ance market.

Copeis an employee-centric structure
with strong team work culture and ambi-
tious objectives.
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British Ambassador Cowell Launches the British
Lebanese Chamber of Commerce

The BLCC is an official non-profit organisation and will become a proud
member of the BI‘ltlSh Chambers of Commerce International Network

Beirut
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British Ambassador Hamish Cowell, launched the British Lebanese Chamber of Commerce (BLCC) during a reception held at his residence in
the presence of Minister of Economy and Trade Amer Bisat and Farid Chedid, Chairman of the BLCC

n Tuesday 27 January 2026,

British Ambassador Hamish

Cowell, launched the British

Lebanese Chamber of Com-
merce (BLCC) during a reception held at
his residence. The BLCC marks a signifi-
cant milestone in business and trade ties
between Lebanon and the UK.

The launch event was attended by
Minister of Economy and Trade Amer
Bisat, Lebanese business leaders, entre-
preneurs, and future potential members.

The BLCC is an official non-profit or-
ganisation and will become a proud mem-
ber of the British Chambers of Commerce
International Network, which spans over
75 chambers worldwide.

Supported by the British Embassy in
Beirut, the BLCC aims to serve as a strate-

gic bridge between British and Lebanese
business communities facilitating part-
nerships, providing market insights, and
advocating for the shared interests of its
members.

Its mission is to promote bilateral
trade and investment, support businesses
seeking to expand across both markets,
and foster a trusted network that en-
courages collaboration, innovation, and
sustainable growth.

British Ambassador and Honorary
President of the BLCC Hamish Cowell
said: “The launch of the British Lebanese
Chamber of Commerce represents a vital
step in strengthening commercial partner-
ships between the UK and Lebanon and
creating new opportunities for businesses
in both countries.”

Farid Chedid, Chairman of the BLCC
said: “The role of the Chamber is to act
as a strategic bridge anchoring Lebanese
enterprise to British standards, while
enabling British businesses to engage
Lebanon with clarity, prudence, and long-
term vision.”

Amer Bisat, Minister of Economy and
Trade said: “The British Lebanese Cham-
ber of Commerce will be the platform to
increase exports and investment between
our two countries, and an important part
of our transition as an economy and
a country moving from recovery into
global prosperity.”

The BLCC invites Lebanese and Brit-
ish businesses to join its growing net-
work and take advantage of the resources,
advocacy, and connectivity it offers.
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Resilience Amid Reform: Lebanon’s Insurance
Sector Navigates a New Era of Accountability

As the Ministry of Economy and Trade tightens solvency requirements,
the Lebanese insurance market pivots toward digital transformation and

dollarized stability

Nadim Haddad, head of the ICC

n a move to fortify a financial pillar
long shaken by national economic
volatility, the Lebanese Ministry
of Economy and Trade has ush-
ered in 2026 with a series of aggressive
regulatory reforms. At the heart of this
shift is a mandate to ensure that the
intermediaries between citizens and
their safety nets—the insurance bro-
kers—possess the liquid resilience to
withstand a shifting fiscal landscape.
The dawn of the new year marks more
than just a calendar change for Lebanon’s
insurers; it signals a fundamental restruc-
turing of risk management in an economy
that has become increasingly defined by
“fresh dollars” and digital-first operations.
Tightening the Reins: The Solvency
Mandate

The most immediate catalyst for change
came in January 2026, when the Minis-
try of Economy and Trade announced a
significant hike in financial guarantee
requirements for insurance brokers. The
immediate floor has been set at $20,000, a
figure intended to act as a buffer for policy-
holders. However, the regulatory ambition
does not stop there. The Ministry has sig-

naled aroadmap to escalate this guarantee
to $50,000 within the next three years.

For the hundreds of brokers currently
operating in the Lebanese market, the
clock is ticking. The Insurance Control
Commission (ICC) has granted a six-
month grace period for existing entities
to meet these new capital requirements.

“This is about restoring trust,” says a
source close to the Ministry. “By raising
the barrier to entry and the cost of non-
compliance, we are ensuring that only
those truly capable of protecting the
consumer remain in the game.”

Nadim Haddad, head of the ICC, has
remained at the forefront of this oversight
mission. His focus is clear: maintaining
market stability through rigorous compli-
ance. Under his leadership, the ICC is not
just monitoring numbers but is actively
auditing the operational integrity of firms
navigating a complex, multi-currency
environment.

The Strategic Pivot: 2025-2027

While the government applies pressure
from the top, the Lebanese Insurance
Brokers Syndicate (LIBS) is working from
the ground up. The syndicate recently
launched its 2025—2027 strategic plan, a
document that serves as a blueprint for
survival and growth in a post-crisis world.

The plan focuses on three core pillars:

International Partnerships: Re-engag-
ing with global reinsurers to bring much-
needed capacity back to the local market.

Business Continuity: Developing pro-
tocols that allow firms to operate despite
local infrastructure challenges.

Digital Capabilities: Moving beyond
paper-based systems to integrated tech
stacks that can handle real-time valuations.
The “Fresh Dollar” Reality and Digital Shift
The Lebanese market today is a study in
adaptation. As medical costs and vehicle
repairs have shifted almost entirely to
a dollarized basis, the insurance sector
has had to follow suit. While 2025 saw
a nominal surge in premiums, analysts
warn that this “growth”is often an illusion
created by high inflation.

In real terms, the sector is battling to
keep pace with the rising costs of claims.

This has led to a newfound discipline in
underwriting. Gone are the days of aggres-
sive price wars; in their place is risk-based
pricing. Insurers are now meticulously
calculating premiums to reflect the actual
cost of services in a dollarized economy,
particularly in the healthcare sector
where medical inflation remains a global
and local headache.

To offset these rising costs, the indus-
try is betting big on Digital Transforma-
tion. By automating claims processing
and policy renewals, companies are
stripping out the administrative inef-
ficiencies that previously ate into their
margins. This digital push isn’t just about
saving money; it’s about accessibility. In
a country where physical mobility can
sometimes be hampered by external fac-
tors, the ability to manage a policy via
a smartphone is no longer a luxury—it
is a necessity for business continuity.
2026 Outlook: A Year of Stabilization
As Lebanon moves deeper into 2026, the
meteoric (and often chaotic) growth seen
in previous years is expected to taper
off into a more measured stabilization.
Experts predict that the market will re-
ward the “disciplined.” Companies that
failed to modernize their underwriting
models or those who struggle to meet the
ICC’s new guarantee thresholds may find
themselves facing consolidation or exit.

The shift toward a $50,000 guarantee
over the next three years will likely lead
to aleaner, more professionalized broker-
age landscape. While this may reduce
the total number of players, the result
should be a more robust sector capable
of providing real security to a population
that has learned, through bitter experi-
ence, the value of a reliable safety net.

The path ahead for Lebanon’s insur-
ance sector is narrow and requires precise
navigation. However, with a combination
of tighter regulation, strategic inter-
national alliances, and a long-overdue
embrace of technology, the industry is
finally beginning to build a foundation
that might actually hold.
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Jan. 1 Renewals Set Stage For Lower Reinsurance

Prices in 2026

roperty-catastrophe reinsurance
prices will likely decline at the
remaining renewal dates in
2026, after double-digit percent-
age declines at the Jan. 1 renewals.

Gallagher Re’s global property-catas-
trophe rate-on-line index, which meas-
ures price as a percentage of exposure, fell
15% at Jan. 1. Similar indices from fellow
reinsurance brokers, Howden Re and Guy
Carpenter & Co. LLC, fell 14.7% and 12%,
respectively. A surplus of reinsurance
capacity relative to demand drove the
price reductions, according to brokers.

“I think that supply-demand imbal-
ance is going to be there for 2026,” David
Duffy, president, global clients at Guy
Carpenter, said in an interview. “You’ve
clearly set the tone for the year.”

Giving more away

Jan. 1 is the biggest renewal date of the
year, when roughly 50% of the world’s
reinsurance renews. While the renewal is
global, itis more heavily weighted to Euro-
pean business than subsequent dates. The
April 1 renewals are more focused in Asia-
Pacific, while the midyear June 1 and July
1 dates skew more toward US business.

This is the second consecutive Jan.
1 renewal where property catastrophe
prices have fallen. This follows a sharp
increase in pricing and more restrictive
coverage at the Jan. 1, 2023, renewals.

Prices were widely expected to fall on
Jan. 1, 2026, but indications in the months
leading up to the renewals suggested
the softening would be greater than
anticipated. The large, listed reinsurers
prepared shareholders for a 10% price
reduction in their third-quarter earnings
comments, Mike Van Slooten, head of
market analysis at Aon PLC’s reinsurance
solutions division, told Market Intelli-
gence in December.

The share prices of the big four Eu-
ropean reinsurers have fallen since the
beginning of December 2025, and the
decline accelerated after the renewal
outcomes became clear.

“There was a bit more give in the pric-
ing than people had potentially budgeted
for when we were at Monte Carlo or
through the fall conference season,” Lara
Mowery, chief commercial officer at Gal-
lagher Re, said in an interview.

As predicted before the renewals,
reinsurers were also willing to be more
flexible on coverage, even though many

insurers opted for savings on their reinsur-
ance spend rather than broader coverage.

There were limits to reinsurers’ pric-
ing and coverage flexibility. “It wasn’t just
‘anything goes’,” Mowery said. “Reinsur-
ers did walk away from certain types of
changes or things that just didn’t actually
match the parameters they were comfort-
able with.” “There was still underwriting
discipline that held through the process.”

Crucially, attachment points — the
level at which property-catastrophe re-
insurance starts to pay out — remained
relatively stable. Reinsurers raised attach-
ment points along with prices at Jan. 1,
2023. This shift left insurers retaining a far
bigger share of the claims bill for smaller,
more frequent natural catastrophes, such
as fires and floods, and contributed sig-
nificantly to the profitability reinsurers
have enjoyed since. These smaller, more
frequent catastrophes, known in the in-
dustry as secondary perils, accounted for
a large portion of annual global insured
natural catastrophe losses in recent years.
The Los Angeles wildfires in January
2025 were the largest loss of the year and
severe convective storms accounted for
$50 billion of the $107 billion of global
insured catastrophe losses that year, Swiss
Re estimates.

“For many buyers, retentions didn’t
change,” Duffy said. “The biggest single
gain that reinsurers made as a result of
the reset of structures and pricing at Jan.
1, 2023, was the increase in retentions.”

Before 2023, reinsurers paid an average
share of about 20% of global insured ca-
tastrophe losses, which has since dropped
to 12%, according to Duffy. “It’s been
pretty consistent: 2023, 2024 and now
2025, even with the LA wildfires,” he said.
The pricing floor
Although property-catastrophe reinsur-
ance prices fell again at Jan. 1, they are
still above pre-2023 levels and remain well
above previous lows. Pricing levels are
50% higher than the 2018 low, Gallagher
Re said in a report on the renewals.

Reinsurers have given back roughly
half of the price increases achieved at Jan.
I, 2023, according to David Flandro, head
of industry analysis and strategic advisory
at Howden Re, estimates. “It isn’t as if
property-cat reinsurance is unprofitable,”
Flandro said in an interview. “It’s just com-
ing off of the highest pricing peak we have
perhaps ever seen.”

While share prices have fallen, ana-
lysts’ estimates for the big four European
reinsurers’ 2026 profits have not declined
sharply compared to Dec. 1, 2025.

Even so, the price declines on Jan. 1,
2026, have triggered questions about how
much further prices may fall before they
become inadequate for the risks reinsur-
ers are taking on. The price falls at Jan. 1
were not only evident in the property-
catastrophe business: most areas of the
reinsurance market saw price decreases,
Howden Re’s report said.

The reinsurance industry’s collec-
tive economic value added — return on
capital minus the cost of capital —is
still positive and in the low single digits,
Flandro said, indicating reinsurers are still
creating economic value by writing busi-
ness. “But the floor isn’t very far away,”
he added. “If the market is rational, we
won't go through it, but sometimes hu-
man nature is that we have the tendency
to overcorrect.”

Reinsurers are still on the right side
of the price adequacy line, but remain
wary of crossing it. Mowery said there is
no one-size-fits-all answer to where the
line is, given the changes in reinsurance
pricing and structures, shifting views of
risk and the adjustments primary insur-
ance companies have made to their own
portfolios in response. “[Reinsurers] are
definitely looking at it though and being
sensitive to it and keeping line of sight on
where, for them, that line is.”

The global risk environment in 2026
could prevent prices from slipping too far.
Not only are annual global insured catas-
trophe losses now routinely above $100
billion, but the range of global conflicts
and tensions is growing, which increases
the potential for large claims.

“The risk premium in the world is just
higher; there are more things that could
go wrong,” Flandro said. This risk level
“could also, in theory, be conducive to
creating a floor under rates,” he added.

Significant events that produce a
large claims bill could alter the renewal
outlook for the rest of the year. “If cur-
rent conditions persist, it’s reasonable to
expect pricing conditions in reinsurance
to persist for the next few renewals in
terms of April 1, June 1 and July 1, but
that’s highly contingent on events as
always,” Flandro said.
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Libyan Insurance Federation: New
Leadership and a Future Vision

Khaled Almjrab as Secretary General.. Toward a Promising Insurance

Industry in Libya

Khaled Almjrab, Secretary General of the Libyan Insurance Akram Alghizeewi, Assistant Secretary General of the Libyan

Federation

he insurance sector in Libya is

entering a new phase of develop-

ment under the leadership of the

newly appointed Secretary General
of the Libyan Insurance Federation, Khaled
Almjrab and the newly appointed assistant
secretary general Akram Aghizeewi. This
leadership seeks to strengthen Libya’s
position as a promising regional hub for
insurance, drawing on the country’s rich
financial history and strategic location.
With ambitious plans for 2026, a strong
focus on training and capacity building, and
openness to Arab and international markets,
the future of Libyan insurance appears full

Insurance Federation

of opportunities and potential.

By pure coincidence, a BUSINESS LIFE
reporter crossed paths with Khaled Almjrab,
the newly appointed Secretary General of
the Libyan Insurance Federation. What
began as an unexpected meeting quickly
turned into an engaging and insightful
conversation. Almjrab shared his vision for
the future of Libya’s insurance sector, his
priorities for 2026, and his determination
to position Libya as a regional hub in the
insurance industry.

BUSINESS LIFE Interview
The discussion unfolded with remarkable
openness, touching on themes of training,

modernization, and international coopera-
tion. Almjrab emphasized the importance of
building trust in insurance services among
Libyan citizens, while also highlighting
the Federation’s role in shaping the broader
financial landscape of Libya.

BL: What are your top priorities as Secretary
General of the Libyan Insurance Federation?
Khaled Almjrab: My first priority is to
strengthen the institutional framework
of the Federation, ensuring that our poli-
cies and practices align with international
standards while serving the unique needs
of the Libyan market.
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BL: How do you plan to enhance training
and capacity building in the sector?

Khaled Almjrab: We are launching special-
ized programs to train young professionals,
focusing on both technical expertise and
leadership skills. This will create a new
generation of insurance leaders in Libya.
BL: What role can Libya play as a regional
insurance hub?

Khaled Almjrab: Libya’s strategic location
gives us a natural advantage. By modern-
izing our systems and opening up to re-
gional cooperation, we can become a bridge
between North Africa, the Middle East, the
African countries, and Europe.

BL: How will opening up to Arab and
international markets benefit Libya’s
insurance industry?

Khaled Almjrab: It will bring in new ex-
pertise, investment, and innovation. Col-
laboration with international partners will
accelerate our growth and help us adopt
best practices.

BL: What challenges do you see ahead?
Khaled Almjrab: The main challenges are

regulatory modernization and building
public trust. We must ensure transparency
and reliability in every aspect of our work.
BL: How do you balance modernizing
legislation with preserving local market
characteristics?

Khaled Almjrab: We respect Libya’s unique
context while aligning with global stand-
ards. It’s about adaptation, not imitation.
BL: What are the ambitious plans for 20267
Almjrab: We aim to establish Libya as a
recognized regional insurance hub, expand
training programs, and introduce digital
platforms that make insurance more acces-
sible to citizens.

BL: How do you view the role of technology
and digital transformation?

Khaled Almjrab: Technology is the back-
bone of modern insurance. Digitalization
will improve efficiency, reduce costs, and
enhance customer experience.

BL: What mechanisms of cooperation exist
with regional and international institutions?
Khaled Almjrab: We are building partner-
shipswith Arab and international insurance

federations, as well as financial institutions,
to exchange expertise and foster joint initia-
tives.

BL: How can the Federation strengthen
citizens’ trust in insurance services?
Khaled Almjrab: Trust comes from transpar-
ency, reliability, and delivering real value.
We are committed to making insurance a
vital part of everyday life in Libya.
Conclusion

The appointment of Khaled Almjrab as
Secretary General of the Libyan Insurance
Federation along with the appointment of
Akram Alghizeewi as assistant secretary general
mark an important step toward building a
modern and effective insurance industry in
Libya. The Federation is determined to be
a key partner in shaping the future of the
financial industry and positioning Libya in
itsrightful place on the regional and interna-
tional insurance map. The outlook is prom-
ising,and the challenge lies in turning these
ambitions into tangible achievements that
serve both the Libyan economy and society.

BHM Capital Commences Market Making and Brokerage
Operations on The Muscat Stock Exchange (MSX)

HM Capital, the leading fi-
nancial institution in the
capital markets of the United
Arab Emirates, has officially
launched its market making and bro-
kerage operations on the Muscat Stock
Exchange (MSX), following the successful
completion of all regulatory, technical,
and operational requirements approved
by Oman’s Financial Services Authority.

This initiative supports liquidity pro-
vision, enhanced price discovery, and ef-
ficient and orderly trading on the Muscat
Stock Exchange, while enabling investors
to access the Omani market through a
regulated brokerage framework.

This milestone represents a key step
in BHM Capital’s regional expansion
strategy, reinforcing its commitment to
strengthening capital market infrastruc-
ture across the GCC. The launch forms
part of the company’s broader expansion
through the Tabadul Hub—an initiative
led by the Abu Dhabi Securities Exchange
(ADX) designed to enhance cross-market
connectivity— as BHM Capital continues
to advance a structured rollout of addi-
tional regional market operations.

Commenting on the commencement,
Abdel Hadi Al Sa’di, Chief Executive
Officer of BHM Capital, said: “The com-
mencement of our market making and
brokerage operations on the Muscat Stock

Exchange represents an important op-
erational milestone for BHM Capital and
reflects our readiness to deliver tangible
value to regional markets. Through our
participation in the Tabadul Hub, led by
the Abu Dhabi Securities Exchange, we
are able to efficiently extend our capabili-
ties and investor access across multiple
exchanges while adhering to high regula-
tory and operational standards. We also
extend our sincere appreciation to the
Muscat Stock Exchange, the Abu Dhabi
Securities Exchange, and Tabadul Hub,
as well as to their management teams,
for their close collaboration, technical
coordination, and regulatory support,
which were instrumental in supporting
this launch.”

Through its market making activi-
ties on the Muscat Stock Exchange, BHM
Capital will leverage its advanced trading
infrastructure, robust risk management
framework, and market expertise to sup-
port market stability and enhance inves-
tor confidence. Its brokerage offering will
provide investors with efficient market
access, transparent execution, and direct
connectivity to the Omani market.

As part of its growth strategy, BHM
Capital will continue to expand its market
making and brokerage footprint across key
regional financial markets, reinforcing its
position as a regional liquidity provider

Abdel Hadi Al Sa’di, Chief Executive Officer
of BHM Capital

and trusted brokerage partner, and con-
tributing to the depth, resilience, and inte-
gration of capital markets across the GCC.
About BHM Capital Financial Services:

BHM Capital is a leading private joint
stock company listed in the Dubai Finan-
cial Market (DFM) and regulated by the
UAE Capital Market Authority (CMA)
providing services to individual and cor-
porate investors. Since its establishment,
it has been one of the top-ranked firms
in the country’s financial markets and a
pioneer in financial technology, making
itaregional leader in providing essential
tools for corporate and individual clients.
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GOLD PRICES RETREAT
DESPITE GOLDMAN'S
SACHS' $5,400
FORECAST

PROFIT-TAKING AND POLICY IGNALS
TRIGGER CORRECTION A5 9-
SILVER CRASHES 9%

Gold bars and coins reflect the shifting tides of global finance as investors recd mid-profittaking, policy uncertainty, and geopolitical
tension: Despite February’s sharp correction, Goldman Sachs maintains its $5,400/0z gold forecast, citing central bank accumulation, private-
ector diversification, and political pressure on U.S. monetary policy under President Trump
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Gold Prices Retreat Despite Goldman
Sachs’ $5,400 Forecast

Profit-taking and policy signals trigger correction as silver crashes 9%

old has always been more than
a commodity. It is a symbol of
wealth, a hedge against uncer-
tainty, and a barometer of global
confidence. Yet in early February 2026, the
yellow metal stumbled. Domestic gold
prices slipped nearly 3%, while silver en-
dured a sharper 9% crash, rattling investors
who had grown accustomed to relentless
gains. The pullback followed profit-taking
after a strong January rally and muted sig-
nals from the Union Budget, which kept
customs duties on bullion unchanged.

Despite this correction, Goldman Sachs
has reaffirmed its end-2026 forecast of
$5,400 per ounce, underscoring structural
drivers such as central bank buying, pri-
vate-sector diversification, and expectations
of monetary easing in the United States.
The juxtaposition of short-term volatility
and long-term optimism sets the stage for
a complex narrative: gold as both a fragile
market instrument and a timeless hedge in
an era of transformation.

The Rally That Shook the World

The year 2025 was nothing short of extraor-
dinary for gold. Prices surged by 64%—one
of the strongest annual gains in modern
history. Analysts described it as a perfect
storm of inflationary pressures, geopolitical
instability, and investor diversification away
from volatile equities and bonds. By early
2026, spot gold had reached $4,887.82 per
ounce, cementing its role as the safe-haven
asset of choice.

This rally was not confined to Western
markets. Demand surged across Asia, the
Middle East, and Latin America, reflecting
a global appetite for stability amid uncer-
tainty. In India, jewelers reported record
sales during the wedding season, while
in China, households increased gold pur-
chases as a hedge against yuan volatility. In
Lebanon, family offices and retail investors
turned to gold as inflation eroded savings,
reinforcing the metal’s psychological role
as a store of permanence.

The rally redefined gold’s role in mod-
ern portfolios. It was no longer just a hedge
against inflation—it became the corner-
stone of strategic diversification.

February 2026 Correction
The correction in February 2026 was sharp
but not unprecedented. Gold fell 3% in
domestic markets, while futures for April
delivery dropped 6% on MCX. Silver’s
decline was even more dramatic, crashing
9% in a single session. The Union Budget’s
decision to maintain customs duties on
bullion offered no fresh triggers for buyers,
and profit-taking dominated trading floors.

Investors who had ridden the wave of
2025 gains locked in profits, underscoring
the fragile balance between exuberance
and caution. Short-term sentiment can shift
rapidly, even when long-term fundamentals
remain supportive. Analysts noted that
corrections are healthy, preventing bubbles
and allowing markets to consolidate before
resuming upward trajectories.
Goldman Sachs’ Strategic Revision
Goldman Sachs’ decision to raise its forecast
by $500—from $4,900 to $5,400—was not
a mere technical adjustment. It reflected
recognition of structural shifts in global
finance. Private-sector diversification
has become a defining feature of the new
gold market. Institutional investors and
high-net-worth individuals are hedging
against policy risks, treating gold as a neu-
tral anchor in a fragmented global system.

Central bank buying is expected to aver-
age 60 tonnes in 2026, part of an ongoing
de-dollarization trend. The Federal Reserve’s
anticipated 50 basis-point rate cut will re-
duce the opportunity cost of holding gold,
reinforcingitsappeal asanon-yielding asset.
Lower interest rates typically weaken the
dollar, boosting demand for gold as investors
seek assets that preserve value.
Central Banks as Silent Architects
Emerging market central banks have quietly
become some of the most influential players
in the gold market. From China to Turkey,
reserves are being diversified away from
the U.S. dollar. This reflects concerns about
long-term monetary stability and a desire
to reduce reliance on Western financial
systems.

Gold’s neutrality makes it uniquely
suited to this role. It is not subject to sanc-
tions, political influence, or counterparty

risk. For many countries, gold is more than
a hedge against inflation—it is a symbol of
sovereignty and resilience. In the MENA
region, central banks have accelerated pur-
chases, viewing gold as a strategic buffer
against external shocks.

Silver’s Volatility

Silver’s crash in February 2026 underscores
its dual identity. As an industrial metal,
silver is sensitive to manufacturing cycles,
energy demand, and technology adoption.
As a precious metal, it shares safe-haven
appeal with gold but is subject to higher
speculative flows.

The divergence between gold’s modest
decline and silver’s sharp fall illustrates the
different forces shaping each market. Silver’s
volatility is amplified by its role in green
energy technologies, from solar panels to
electric vehicles. When industrial demand
softens, silver prices can swing violently,
even as gold remains relatively stable.
Risks on the Horizon
Goldman Sachs cautions that risks remain.
A sharp reduction in perceived global
monetary risks could trigger liquidation
of hedges, putting downward pressure on
gold. Profit-taking, as seen in February, can
quickly erode gains. Silver’s sensitivity
to industrial cycles adds another layer of
volatility.

Yet history suggests that gold’s role as
a store of value is deeply resilient. From
ancient civilizations to modern economies,
the metal has symbolized wealth and stabil-
ity. The current rally echoes past episodes:
the surge during the 1970s amid stagfla-
tion, the spike following the 2008 financial
crisis, and now the unprecedented gains of
2025—2026.

Private Investors and Institutional Mo-
mentum

Private investors have played a crucial
role in driving demand. Wealth managers,
hedge funds, and retail buyers alike have
flocked to gold, viewing it as a hedge against
inflation, currency risk, and geopolitical
instability. Exchange-traded funds (ETFs)
have reshaped the market, offering liquidity
and transparency. Sovereign wealth funds
are increasing allocations to buffer against
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currency depreciation and geopolitical risk.

In Lebanon and the broader MENA
region, this momentum is mirrored by
investment authorities diversifying away
from oil-linked assets. Gold’s neutrality and
global liquidity make it a preferred store of
value in uncertain times.

Currency Wars and De-Dollarization

One of the most profound drivers behind
gold’s ascent is the global shift away from
dollar dominance. Central banks in emerg-
ing markets are actively reducing exposure
to U.S. Treasuries and increasing gold re-
serves. China, Russia, and Brazil are leading
the charge with gold-backed trade agree-
ments. In Asia and Africa, gold-anchored
settlements are gaining traction.

This strategic recalibration reflects a
desire for monetary autonomy. Gold is the
ultimate neutral asset, free from political
influence and counterparty risk. For poli-
cymakers, the shift signals a rebalancing of
global financial power.

Inflation and Real Yields

Inflation remains a key variable in gold’s
valuation. While headline inflation has
moderated in some economies, core infla-
tion remains elevated. Real yields are nega-
tive or near zero, boosting gold’s appeal as
astore of purchasing power.

In Lebanon, inflationary pressures have
eroded household savings, making gold a
popular hedge among retail investors and
family offices. The metal’sresilience offers a
psychological anchor in a volatile economic
landscape.

Supply Constraints and ESG Pressures
Global gold production has plateaued.
Environmental, social, and governance
(ESG) standards are reshaping the mining
industry, slowing new project approvalsand
increasing costs. Goldman Sachs highlights
that supply constraints are structural, not
cyclical. Even if demand stabilizes, limited
supply will continue to support elevated
prices.

For long-term investors, this creates a
favorable backdrop for sustained apprecia-
tion. Mining companies face rising costs, but
investors see scarcity as a driver of value.
Digital Gold and Tokenization
Digital gold platforms are gaining traction,
allowing fractional ownership tracked via
blockchain. Tokenized gold is becoming
popular among tech-savvy investors. In
Lebanon, financial inclusion challenges
and currency volatility have driven interest
in tokenized gold as a secure, transparent,
and portable store of value.

Digital gold offers accessibility to a
mobile-first generation, democratizing
ownership of a timeless asset. Platforms like
Paxos and Tether Gold are expanding, while
regional fintech startups are introducing

localized solutions.

Strategic Implications for Policymakers
Gold’s resurgence has implications beyond
investment portfolios. For policymakers,
it signals a shift in how nations man-
age reserves, conduct trade, and navigate
monetary sovereignty. Central banks must
balance gold accumulation with liquidity
needs. Regulators must adapt to tokenized
gold and decentralized finance.

In Lebanon, increasing national reserves
in gold could enhance credibility, attract
foreign investment, and stabilize the finan-
cial system. This requires careful planning,
transparent governance, and alignment
with broader economic reforms.
Behavioral Finance
Gold’s appeal is not purely rational—it
is deeply psychological. In times of crisis,
investors gravitate toward assets that of-
fer emotional security. Behavioral finance
studies show that gold ownership corre-
lates with risk aversion, loss aversion, and
long-term thinking.

Investors who hold gold tend to be
more conservative, more diversified, and
more resilient during market downturns.
This psychological dimension reinforces
gold’srole in portfolio construction. It isnot
just about returns—it is about confidence,
continuity, and control.

Conclusion — A New Era for Gold

February’s correction has cooled the rally, but
Goldman Sachs’longer-term forecast reflects
confidence in structural demand drivers.

“For Lebanon and the broader MENA
region, the dip offers both caution and op-
portunity: caution against short-term vola-
tility,and opportunity to diversify portfolios
with gold as a strategic hedge.”

So the “caution against” refers to
short-term volatility in the markets. That
way, the conclusion flows smoothly and
closes the article properly.

As of February 2026, the head of the
Federal Reserve is Jerome Powell. His term is
scheduled to end in May 2026, and President
Donald Trump has already signaled his in-
tention to appoint a successor more aligned

with his aggressive push for deeper rate cuts.
Thislooming change inleadership isa criti-
cal factor shaping investor psychology and
the outlook for gold and silver.

February’s correction has cooled the
rally, but Goldman Sachs’ longer-term
forecast reflects confidence in structural
demand drivers. For Lebanon and the
broader MENA region, the dip offers both
caution against short-term volatility and
opportunity to diversify portfolios with gold
as a strategic hedge.

Yet the political dimension cannot be
ignored. With Jerome Powell still at the
helm of the Federal Reserve until May 2026,
markets are bracing for President Donald
Trump’s intervention in monetary policy.
Trump has openly criticized Powell for be-
ing “too slow” to cut rates and has promised
to install a new Fed chair who will acceler-
ate easing. This politicization of the Fed
undermines confidence in U.S. monetary
independence, reinforcing gold’s appeal as
aneutral, non-political store of value.

Trump’s pressure for faster rate cuts
weakens the dollar and reduces the oppor-
tunity cost of holding gold, aligning with
Goldman Sachs’ bullish forecast of $5,400/
o0z by end-2026. At the same time, silver’s
volatility reflectsits dual role: an industrial
metal vulnerable to cyclical swings, and a
precious metal caught in speculative flows.

For global investors, central banks, and
policymakers, the message is clear: as infla-
tion, de-dollarization, digital disruption, and
political intervention reshape the financial
landscape, gold remains the one constant—
atimeless hedge in a time of transformation.

The bank also notes that short-term
volatility may occur, especially if monetary
policy surprises or geopolitical tensions
ease. However, the long-term trend remains
upward, supported by structural demand
and constrained supply.

For investors, this 5-year horizon offers
aroadmap for strategic allocation. For poli-
cymakers, it signals the enduring relevance
of gold in a world of shifting alliances and
uncertain currencies.
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Over the past 30 years, as in other
regions of the world, the rising
importance of insurance in the
cultural and economic landscapes
of Arab countries has created a
growing need for continuous
education, training, and specialized
conferences in the sector.

Leaders in international insurance
and reinsurance have long
witnessed the success of
numerous conferences organized
in Beirut over the decades, in
collaboration between ACAL and
the General Arab Insurance
Federation (GAIF).

These summits, which attracted
both regional and international
insurers and reinsurers, played a
vital role in advancing insurance
and reinsurance across the region.
They fostered new partnerships,
joint venture negotiations, and
treaty renewals, while also

A contributing to human capital
development and the integration of
best local practices with the latest

EVENT DATE
15-17 April
2026
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Beirut Rendez-Vous

global insights, ranging from
shifting client behavior and
awareness to the adoption of
digital technologies and cyber
solutions. Among these successful
events was the Beirut Rendez-vous
2005, which welcomed 600
participants from diverse
insurance and reinsurance fields.

Building on the tradition of the
2005 Rendez-vous and other
pioneering insurance conferences
in the Arab world, Beirut RDV 2026
is set to surpass all previous
gatherings of the industry ever
held in Lebanon.

From April 15 to 17, 2026, Beirut
RDV will take place at the
prestigious Seaside Pavilion -
Beirut New Waterfront conference
center downtown Beirut.
Registration is now open on our
website, and Lebanon’s legendary
hospitality awaits you.

Assaad Mirza
President

Mmere  Arpbial
AtlasMagazine yEiEol7

LACTUALITE DE I'ASSURANCE DANS LE MONDE

Tel:+9615 956 957, +9615 958 959 | acal@acal.org.lb | www.beirutrdv2026.com
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HIVE Underwriters Launches Ma-
rine Capability with Appointment
of Industry Leader Nick Lewis as
Marine CUO

Independent specialty MGA HIVE Under-
writers today announces its expansion
into specialty Marine insurance, with the
appointment of Nick Lewis as Marine Chief
Underwriting Officer (CUO), effective July
2026 on completion of his contractual obli-
gation with his current employer.

Lewis will join HIVE from Everest In-
surance, where he most recently served as
Head of Marine, International. He brings a
strong track record of building and leading
high-performing marine portfolios, deep
technical expertise, and long-standing
broker and carrier relationships across the
global market.

The launch of Marine marks the next
phase in HIVE’s evolution as a multi-line
specialty MGA, following its launch into
Space insurance at the end of 2025, and
building on the momentum of its expert
Aviation underwriting lines.

World Bank approves $350 million
in new funding for Lebanon

The World Bank said lately it had approved
$350 million in new financing to assist
Lebanon in meeting the basic needs of the
poor and vulnerable during its economic
and financial recovery.

The financing aims to improve the deliv-
ery of high-impact public services through
the digital transformation of the public
sector, the lender said. - Reuters

Berri broaches latest local and re-
gional developments with Qatari
Minister of State, receives Beirut Bar
Association Dean and other visitors
House Speaker, Nabih Berri, recently re-
ceived at the Second Presidency headquar-
tersin Ain al-Tineh, Qatari Minister of State
at the Ministry of Foreign Affairs, Moham-
med bin Abdulaziz Al-Khulaifi, and the ac-
companying delegation, in the presence of
Qatari Ambassador to Lebanon, Sheikh Saud
bin Abdul Rahman Al Thani, and Speaker
Berri’s Media Advisor Ali Hamdan.

The meeting reportedly addressed the
latest developments in Lebanon and the
broad region, and the bilateral tied between
Lebanon and Qatar.

Speaker Berri expressed to Minister Al-
Khulaifi and the accompanying delegation
“the thanks of Lebanon and the Lebanese
people to Qatar- its Emir, government
and people- for their constant standing by
Lebanon and ther steadfast support across
various fields, particulalrly their support
for the Lebanese army enabling it to carry
out its comprehensive national role, and

New Appointment: Industry Leader Nick Lewis as Marine CUO

for Qatar’s noble contribution to the recon-
struction of what has been destroyed by the
ongoing Israeli aggression against Lebanon.”

On the other hand, Speaker Berri re-
ceived in Ain al-Tineh, the head of the Beirut
Bar Association, Imad Martinos, with whom
he discussed the general situation and the
Bar Association’s work programs for the
current and upcoming phases.

Energy Minister Thanks Qatar for
Electricity Sector Grant

Minister of Energy and Water, Joe Saddsi,
recently wrote on the X platform: “Many
thanks to the State of Qatar, which has
always stood by Lebanon, for announcing
the recent allocation of a grant in support
of the electricity sector, as part of a package
of Qatari development and humanitarian
projects in Lebanon.”

Saudia Arabia has become one of
only three countries in the world to
produce white strawberries, accor-
ding to a report by local publication
Saudi Gazette
Production of the rare variety was previ-
ously limited to the US and Japan, but will
now be harvested from the city of Hail
thanks to the region’s favourable climate
and advanced irrigation infrastructure.
The milestone reflects Saudi Arabia’s
recent advancement in the agricultural
sector and introduces a premium crop with
strong market appeal.

One grower tole the Saudi Press Agency
the project had been carried out under an
exclusive agreement with the University
of Florida to trial the variety in the region.

He said the production process involved
laboratory techniques to pollinate red
strawberry flowers with pineapple flowers,
extending the ripening period from flower-
ing to harvest by around 30 days.

According to the Gazette, the new pro-
duction has boosted Hail’s profile as a tour-
ism destination with interactive farm ex-
periences alongside the premium produce.

JPMorgan’s Dimon warns of ‘econo-
mic disaster’ as Trump backs credit
card rate cap

JPMorgan Chase (JPM.N), opens new tab
CEO Jamie Dimon warned on Wednesday
that a proposal to cap credit card interest
rates would amount to economic disaster,
while U.S. President Donald Trump doubled
down on the idea and said he was asking
Congress to approve the move.

Trump, under pressure to address voters’
cost-of-living concerns ahead of this year’s
congressional elections, called for the cap
earlier this month, without detailing how
the plan would be implemented.

The Reuters Inside Track newsletter is
your essential guide to the biggest events
in global sport. Sign up here.

“It would remove credit from 80% of
Americans, and that is their back-up credit,”
Dimon, longtime chief of JPMorgan and
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‘Wall Street’s most influential banker, said
at the World Economic Forum in Davos.

Trump reiterated his call to cap interest
rates in a separate address on Wednesday
at the WEF, an annual gathering of global
political and business leaders.

“Iam asking Congress to cap credit card
interest rates at 10% for one year,” Trump
said. “One of the biggest barriers to saving for
adown payment has been surging credit card
debt. The profit margin for credit card com-
panies now exceeds 50%, one of the biggest.”

Banking industry bodies have pushed
back strongly against the move, arguing
it would limit credit access for everyday
consumers. Meanwhile, Wall Street analysts
said such a measure would require legisla-
tion and has slim odds of passage, with
Democrats and Republicans divided over
supporting it.

“I think we should test it,” Dimon said.
“The government can doit, they should force
all the banks to doitin two states- Vermont
and Massachusetts-and see what happens.”

Though Dimon did not explain why
he picked those two states, the idea drew
laughs from the crowd. Left-leaning Sena-
tors Bernie Sanders and Elizabeth Warren,
who represent Vermont and Massachusetts
respectively, have both advocated for legisla-
tion that would cap credit card interest rates.

“People crying the most will not be
the credit card companies. It will be the
restaurants, retailers, travel companies,
the schools, the municipalities, because
people will miss their water payments, this
payment and that payment,” Dimon said.

Insurwave Appoints Deepak Saigal
as Chief Delivery Officer

Insurwave, a leader in Al-driven exposure
management for specialty insurance, today
announces the appointment of Deepak Sai-
gal as Chief Delivery Officer. Deepak joins
Insurwave at a critical phase of growth, as
the company continues to scale its plat-
form and sharpen its focus across distinct
product lines.

Deepak brings more than 20 years of ex-
perience in the specialty insurance market,
with a proven track record of leading the
build and delivery of core policy, exposure,
and risk platforms for many of the largest
insurers, reinsurers, and brokers across the
London market and the United States. He
has also played a pivotal role in delivering
the platform foundations that enabled the
creation and successful scaling of multiple
MGAs across the UK and EEA.

Reporting directly to Chief Executive
Officer Adrian Morgan, Deepak will be
responsible for strengthening delivery ex-
ecution across the business and ensuring
Insurwave’s platforms continue to meet the

New Appointment: Decpak Saigal as Chief Delivery Officer at Insurwave

evolving needs of insurers, brokers, MGAs,
and global corporations in complex risk
environments.

Adrian Morgan, Chief Executive Officer
of Insurwave, said: “Strong execution is es-
sential as we scale Insurwave and broaden
our platform capabilities. Deepak brings
deep market knowledge and a proven track
record of delivering complex insurance
technology at scale. His experience will be
central to strengthening how we execute
across the business and to ensuring our plat-
forms continue to meet the needs of clients
as we enter our next phase of growth.”

Insurance Development Forum ap-
points UNDP’s Alexander De Croo
and World Bank Group’s Tsutomu
Yamamoto as Public Sector Co-
Chairs of its Steering Committee
The Insurance Development Forum (IDF)
is pleased to announce the appointment of
Alexander De Croo, Administrator of the
United Nations Development Programme
(UNDP), and Tsutomu Yamamoto, Mana-
ging Director of the Multilateral Investment
Guarantee Agency (MIGA), part of the
World Bank Group, as the new Public Sector
Co-Chairs of its Steering Committee.
Alexander De Croo assumed the posi-
tion of Administrator of the United Na-
tions Development Programme (UNDP) in
December 2025, following a distinguished
career in national and international leader-
ship,including serving as Prime Minister of

Belgium from 202010 2024.In hisnew role,
he leads UNDP’s work across more than 170
countries and territories, supporting nations
to eradicate poverty, reduce inequality and
build resilience to climate and systemic
risks. His appointment to the IDF Steering
Committee reinforces the central role of
development leadership and political stew-
ardship in shaping the future of the Forum.

Tsutomu Yamamoto, who became
Managing Director of the Multilateral
Investment Guarantee Agency (MIGA) in
December 2025, brings more than 30 years
of experience in international banking and
finance in both developing and advanced
markets with Mizuho Bank, a Japanese
global financial and investment firm. In his
most recent role as Senior Managing Execu-
tive Officer and Head of Global Transaction
Banking, he helped to lead operations in
the Americas, Asia, and Europe. His deep
expertise in cross-border investment, risk
mitigation, and private sector financing
closely aligns with the IDF’s goal to scale
the impact of the Forum in driving broader
use of insurance capabilities to enable
greater resilience, through public-private
collaboration.

Alexander De Croo and Tsutomu Yama-
moto succeed Achim Steiner and Hiroshi
Matano, respectively, in their institutional
roles and as Co-Chairs on the IDF Steering
Committee. They will play a critical role
in leading the continued evolution of the
Forum as it enters its second decade.
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Head of Relief Authority: 105 buildings in Tripoli require immediate warning notices

Head of Relief Authority: 105
buildings require immediate
warning notices

The Secretary-General of the Higher Relief
Authority, Major General Bassam Nabulsi,
inspected this morning the collapsed
building and the ongoing relief opera-
tions, saying: “The problem in the city of
Tripoli is like a fireball; it is a complex
issue and not simple. According to the
Tripoli Municipality’s survey, 105 build-
ings require immediate warning notices
to their residents to evacuate them. We are
working on two levels: providing shelter
through ready-made housing units, and
also providing accommodation allow-
ances that can be paid to them, while also
finding solutions for the families.”

He added: “A meeting will be held
with the Prime Minister, next Monday to
allocate funds to the Authority to begin
the reinforcement process and take the
necessary measures.”

Aoun orders intensified rescue
efforts following building collapse
in Tripoli

President of the Republic, General Joseph
Aoun, followed the incident of the resi-
dential building collapse in the Qobbeh
neighborhood of Tripoli at dawn lately.

He requested that the Minister of
Interior and Municipalities, Brigadier Gen-
eral Ahmad Hajjar, instruct the relevant
agencies, particularly the Civil Defense,
the Red Cross, and the Municipality of
Tripoli, to work on removing the rubble
and rescuing the residents trapped in the
collapsed building, and to seek assistance
from the army if necessary.

He also called for an investigation into
the causes that led to the building’s col-
lapse in order to determine responsibilities.

President Joseph Aoun broaches
South Lebanon situation with
Speaker Berri, receives “Gather-
ing of Southern border towns”,
discusses army support confer-
ence with French Ambassador
President of the Republic, General Joseph
Aoun, met with House Speaker, Nabih
Berri, at Baabda Palace. With whom he
discussed the general situation in the
country, particularly in South Lebanon,
in light of the continued Israeli attacks
on southern villages and towns and their
expansion into the Bekaa.

The discussion also addressed the
meetings held to address the Israeli esca-
lation and ways to help residents of the
destroyed border villages return to their

Bl FIRST LOOK ON LEBANON Iaaes

homes and provide them with the neces-
sary support in their current locations.

Upon leaving Baabda Palace, Speaker
Berri, said: “My meetings with His Excel-
lency the President are always excellent.”

Separately, President Aoun received
a delegation from the a delegation from
the “Gathering of the Sons of Southern
Border Towns and Villages,” headed by the
Gathering’s Coordinator Tarek Mazraani.
The discussion focused on the current
situation in South Lebanon.

President Aoun welcomed the delega-
tion, affirming his daily monitoring of
“what is happening in the South and the
suffering of its people and residents.” The
President emphasized that “the Lebanese
state is committed to the return of resi-
dents to theirland, the cessation of Israeli
attacks, and the release of prisoners.”

President Aoun affirmed before the
delegation: “Our international contacts
continue to call for an end to Israeli at-
tacks, as Lebanon cannot be secure with-
out the security of its southern region.”

The President also confirmed that ef-
forts are underway “in coordination with
the Lebanese army command to strengthen
its deployment in the border villages.”

He added: “Our main priority in the
‘Mechanism’ meetings is to ensure the
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return of residents to their villages and
homes, and the release of prisoners.”
President Aoun said: “You are our sons,
and the state is committed to supporting
you. I will discuss with the Prime Minister
and the Minister of Finance the issue of
compensation and the aid necessary assis-
tance for reconstruction.Iam in full agree-
ment with the Speaker of Parliament and
the Prime Minister on the need to alleviate
your suffering- this is our national duty.”
President Aoun received at Baabda Pal-
ace French Ambassador to Lebanon, Hervé
Magro, with whom he discussed prepara-
tions underway for the conference to sup-
port the Lebanese Army and Internal Secu-
rity Forces, scheduled to be held in Paris on
March 5. They pair held a tour d’horizon
on local and regional developments .

PM Nawaf Salam meets UAE For-
eign Minister on sidelines of World
Governments Summit in Dubai
Prime Minister Dr. Nawaf Salam lately
met with UAE Foreign Minister Sheikh
Abdullah bin Zayed Al Nahyan on the
sidelines of the World Governments Sum-
mit held in Dubai.

During the meeting, Premier Salam
briefed the UAE Foreign Minister on the
progress achieved in the financial and

economic reform process.

Salam also stressed that “the main
obstacle to fully extending state authority
south of the Litani River lies in Israel’s fail-
ure to withdraw from the pointsit contin-
ues to occupy.” The PM also stressed “the
need to mobilize international support
to halt Israeli hostile operations, ensure
withdrawal from the occupied areas, and
secure the release of prisoners.”

FAO, WFP and Ministry of Agri-
culture, Joint News Release

The Ministry of Agriculture, in collabora-
tion with the Food and Agriculture Or-
ganization of the United Nations and the
United Nations World Food Programme
(WFP), haslaunched the latest Integrated
Food Security Phase Classification (IPC)
analysis covering the period from No-
vember 2025 to July 2026, with technical
support from the IPC Global Support Unit
(GSU). As Lebanon enters the new year,
the analysis shows that food insecurity
remains fragile and highly sensitive to
shocks, despite some easing observed
under current conditions.

According to the report, around
874,000 people — approximately 17 per-
cent of the population analysed —are fac-
ing Crisis (IPC Phase 3) or Emergency (IPC
Phase 4) levels of acute food insecurity
between November 2025 and March 2026.

While thisreflects a relative stabilisa-
tion compared to previous periods, the sit-
uation does not indicate a sustained recov-
ery. Many households remain close to crit-
ical thresholds and highly vulnerable to
economic, political, and security shocks.

Food insecurity continues to affect
certain districts and vulnerable popula-
tion groups more severely. Persistent pres-
sure is observed in parts of Baalbek and El
Hermel, Akkar, Baabda, Zahle, Saida, Bent
Jbeil, Marjayoun, El Nabatieh, and Tyre, as
well as among refugee communities. For
the first time, the assessment also includes
people arriving from Syria after Decem-
ber 2024, reflecting evolving displacement
dynamics and the need to better capture
emerging vulnerabilities. These areas
continue to experience compounded
pressures from conflict impacts, displace-
ment, limited livelihood recovery, and
constrained access to essential services.

Looking ahead, IPC projections for
April to July 2026 indicate that the num-
ber of people facing acute food insecurity
is expected to increase to around 961,000
people — approximately 18 percent of
the population analysed. This projected
deterioration is driven primarily by an-
ticipated reductions in humanitarian food
assistance, alongside persistent economic

pressures, high living costs, slow recovery
of livelihoods, ongoing displacement,
and delayed reconstruction of damaged
infrastructure. The analysis highlights the
slow and uneven recovery of agricultural
livelihoods. Damage to irrigation systems,
roads, and storage facilities, rising input
costs, and recurrent drought continue to
constrain production, particularly in the
Bekaa and southern regions. These chal-
lenges were further exacerbated by an ex-
ceptionally dry 2024—2025 season, which
reduced water availability for key crops.
In this context, the Minister of Agri-
culture, Dr. Nizar Hani, affirmed that the
findings “clearly demonstrate the scale
of the remaining challenges facing food
security in Lebanon, despite the positive
indicators recorded over the past year.”
He added: “The continued fragility of
food security calls on us to work at a faster
pace and in a more integrated manner to
support the resilience of Lebanese house-
holds and strengthen farmers’ capacities
to withstand climate and economic
shocks. Food security cannot be achieved
through assistance alone, but rather
through strategic investment in local
agricultural production, the protection of
natural resources, and the empowerment
of rural communities to contribute to a
more resilient and sustainable national
economy. The Ministry of Agriculture is
working in coordination with our part-
ners at FAO and WFP to develop effective
programmes to rehabilitate agricultural
infrastructure, improve production, and
enhance access to markets, ensuring a
gradual transition from reliance on assis-
tance to sustainable food stability.”
“Behind these numbers are families
who remain one shock away from slipping
back into acute food insecurity,” said Anne
Valand, WFP Representative and Country
Director a.i.in Lebanon. “People’s needs re-
main high, and predictable assistance will
be essential to help people meet basic food
needs and prevent further deterioration.”
According to Nora Ourabah Haddad,
FAO Representative in Lebanon: “While
food insecurity trends show a slight 4
percent improvement from the previous
IPCround, 17,000 agricultural households
are still facing food insecurity. Small-scale
farmers remain among the most affected,
with around half reporting a decline in
their main source of income due to con-
flict impacts and a prolonged dry spell.
Therefore, FAO is prioritizing support to
restore agricultural livelihoods and pro-
tect farmlands, as sustained investment
in agriculture is essential to safeguard
recent gains in food security and prevent
the projected deterioration in 2026.”
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Rising Online Competition in 2025 Highlights Importance
of Strategic SEO Partnerships for UAE Businesses

Businesses securing top three rankings for high-intent keywords, particularly
within their sector and geography, are expanding more rapidly

SODIUM-ION
BATTERY

Robert Shakir, Senior Marketing Consultant at ROSA eSolutions

scompetition intensifiesacross the

UAE’s digital economy, small and

mid-sized businesses are increas-

ingly discovering that sustainable
growth is closely tied to one critical factor:
effective search engine optimisation (SEO)
delivered by the right digital marketing
agency.

Industry analysis shows that businesses
securing top three rankings for high-intent
keywords, particularly within their sector
and geography, are expanding more rapidly,
benefiting from increased inbound demand,
stronger brand credibility and measurable
revenue impact. In the UAE, business own-

ers continue to search for terms such as
‘affordable SEO agency’, ‘best SEO agency in
Dubai’, and ‘top-rated SEO agency’ as they
seek partners capable of delivering results
without compromising brand integrity.
However, the SEO market remains frag-
mented. On one end are low-cost providers
offering aggressive, short-term tactics that
may temporarily inflate rankings but often
expose brands to long-term penalties, repu-
tational damage and unstable traffic. On
the other end are premium agencies with
high retainers that remain inaccessible or
unjustifiable for many growing businesses.
According to ROSA eSolutions, the

challenge for SMEs is not choosing the
cheapest or most expensive option, but
identifying agencies that combine techni-
cal SEO expertise, ethical practices, and a
commercial understanding of how search
visibility translates into business growth.

“SEO has evolved from a technical ser-
vice into a strategic growth lever,” said Rob-
ert Shakir, Senior Marketing Consultant at
ROSA eSolutions. “We consistently see UAE
businesses scale faster once they dominate a
small set of high-value keywords relevant to
their market. The difference liesin how SEO
isexecuted - strategically, ethically and with
long-term brand impact in mind. Cheap
shortcuts often harm visibility over time,
while inflated retainers don’t necessarily
guarantee better outcomes.”

ROSA eSolutions highlights that ef-
fective SEO ently requires a balanced ap-
proach that integrates keyword intelligence,
content quality, technical optimisation
and performance analytics, while aligning
closely with a company’s commercial objec-
tives. When executed correctly, SEO enables
businesses to move from reactive lead gen-
eration to sustained inbound growth driven
by search demand.

As digital competition increases across
sectors including retail, professional ser-
vices, real estate, hospitality, and B2B ser-
vices, UAE businesses are becoming more
discerning. Rather than chasing vanity
rankings, they are prioritising agencies
that can demonstrate clear pathways from
search visibility to customer acquisition
and brand trust.

With 2025 shaping up to be one of
the most competitive years yet for online
discovery in the UAE, experts suggest that
businesses investing in the right SEO part-
nerships will be best positioned to capture
demand, protect brand equity and grow
sustainably.

ROSA eSolutions is a Toronto based
digital marketing firm that specializes in
creating dynamic strategies to achieve or-
ganic growth and enhance brand presence
online. With a focus on creative content,
audience engagement, and strategic plan-
ning, ROSA eSolutions helps businesses
thrive in the digital age. The company has
set up presence in the UAE to serve the en-
tire Middle East region from its UAE office.
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Amplifai Health Selected for the World Economic
Forum’s MINDS Programme to Advance Real-World
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Al in Healthcare

Amplifai Health team at the World Economic Forum

mplifai Health, a health technol-
ogy company focused on using
thermal imaging and artificial
intelligence for chronic disease
management and sports medicine, has
been accepted into the World Economic
Forum’s MINDS programme (Meaningful,
Intelligent, Novel, Deployable Solutions).

Amplifai Health will join a global cohort
of organizations recognized for advancing
Al from experimentation into real-world
impact including global leaders such as
Siemens, Lenovo, Sanofi,and KPMG, among
others.

The MINDS programme highlights or-
ganizations that have moved beyond pilots
and proof-of-concepts to deliver Al systems
with measurable outcomes and tangible
value across industries.

In collaboration with the Ministry of
Health of Saudi Arabia, Amplifai Health’s
Al-powered thermal imaging solution for
diabetic foot risk screening has achieved
significant clinical and operational results,
including:

Up to 80% reduction in treatment
costs associated with diabetic foot complica-
tions

12fy increase in screening capac-
ity without commensurate increase in

specialist workforce

Clinical validation and regulatory
approval, with deployment in operational
healthcare environments

These outcomes demonstrate how
responsible Al deployment can empower
clinicians, expand access to care, and im-
prove health system performance.

Maria Basso, Head Al Applications and
Impact, Centre for Al Excellence, World Eco-
nomic Forum, said, “The World Economic
Forum’'s MINDS Programme spotlights Al
solutions that are not only innovative, but
also grounded in societal needs. Through
MINDS, organizations are demonstrating
how AI can deliver tangible value when
designed with people at the centre. We're
proud of the work being carried out by these
organizations, leading by example.”

“Acceptance into the World Economic
Forum’s MINDS programme isa meaningful
milestone that reflects the real-world value
of Al when it is integrated thoughtfully,
responsibly, and at scale,” said Dr. Meshari
Alwashmi, Founder and CEO of Amplifai
Health. “Our partnership with the Ministry
of Health of Saudi Arabia, combined with
support from national ecosystem stakehold-
ers, shows how innovation can be aligned
with public health priorities to drive meas-

urable impact for patients and providers.”

Amplifai Health also acknowledged the
ongoing support of the Ministry of Com-
munications and Information Technology,
the Ministry of Economy and Planning, the
National Technology Development Program
(NTDP), and strategic partners across the
ecosystem.

About Amplifai Health

Amplifai Health is a healthcare technol-
ogy company leveraging advanced artificial
intelligence and imaging analytics to enable
earlier detection, improved clinical decision-
making, and scalable delivery of care. The
company’s solutions are designed for prac-
tical deployment within health systems to
augment clinical workflows and improve
outcomes.

About the World Economic Forum’s
MINDS Programme

MINDS — Meaningful, Intelligent,
Novel, Deployable Solutions — is an ini-
tiative of the World Economic Forum that
recognizes and supports Al applications
demonstrating real, scalable impact beyond
experimental stages. The programme con-
venes organizations applying advanced Al
to create value and transform industries,
economies, and societal outcomes.
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s =08 10 - 12 February

2026

a de 15 - 16 April 2026

026 15 - 17 April 2026

. -1l 05-09 June 2026,

5-9 Sep 2026

A 04 - 07 October

2-5 February 2026

27-29 April 2026

Venue

Qatar National Convention
Centre, Doha, Qatar

Intercontinental, Dubai,
UAE

Hyatt Regency, Casablanca

BIEL Pavillon Royal, Beirut
Downtown

Atlantis The Palm, Dubai,
UAE

Intercontinental Cairo
Citystars Hotel, Egypt.

Monte Carlo, Monaco

Organizer

IGU

MENA Money

Fédération Marocaine de
I'’Assurance (FMA)

(ACAL) Association des

Compagnies d’Assurances
au Liban

Global Reinsurance, Teams

The African Insurance
Organisation (AlO)

Direction du Tourisme et
des Congrés

Contact

info@Ing2026.com

Info@menamoney.org

inscription@
rdvdelassurance.ma

acal@acal.org.lb

debbie.kidman@ngsm.
com

www.african
insurance.org

rvs-registration@rvs-
monte-carlo.com

ed Natura 2-5 February 2026

S 10 - 12 February

2026 Jordan JIF gaif@gaif.org
Qatar National Convention  IGU info@Ing2026.com
Centre, Doha, Qatar
Intercontinental, Dubai, MENA Money Info@menamoney.org
2026 UAE
Hyatt Regency, Casablanca Fédération Marocaine de inscription@

a de 15 - 16 April 2026

D26 15 - 17 April 2026

A |l 05-09 June 2026,

5-9 Sep 2026

04 - 07 October

2026

N

27-29 April 2026

BIEL Pavillon Royal, Beirut
Downtown

Atlantis The Palm, Dubai,
UAE

Intercontinental Cairo
Citystars Hotel, Egypt.

Monte Carlo, Monaco

Jordan

I’Assurance (FMA)

(ACAL) Association des
Compagnies d’Assurances
au Liban

Global Reinsurance, Teams

The African Insurance
Organisation (AlO)

Direction du Tourisme et
des Congrés

JIF

rdvdelassurance.ma

acal@acal.org.lb

debbie.kidman@ngsm.
com

www.african
insurance.org

rvs-registration@rvs-
monte-carlo.com

gaif@gaif.org
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Dates Venue Organizer Contact
2-5 February Qatar National Convention IGU info@Ing2026.com
2026 Centre, Doha, Qatar
10 - 12 Intercontinental, Dubai, UAE MENA Money Info@menamoney.org
February 2026
15 - 16 April Hyatt Regency, Casablanca Fédération Marocaine de inscription@rdvdelassurance.
2026 I’Assurance (FMA) ma
(ACAL) Association
15 - 17 April BIEL Pavillon Royal, Beirut des Compagnies acal@acal.org.lb
2026 Downtown d’Assurances au Liban
27-29 April Atlantis The Palm, Dubai, UAE  Global Reinsurance, debbie.kidman@ngsm.com
2026 Teams
05-09 June Intercontinental Cairo Citystars The African Insurance www.african
2026, Hotel, Egypt. Organisation (AlO) insurance.org
5-9Sep 2026  Monte Carlo, Monaco Direction du Tourisme et rvs-registration@rvs-monte-
des Congrés carlo.com
04 - 07
October 2026  Jordan JIF gaif@gaif.org
2-5 February Qatar National Convention IGU info@Ing2026.com
2026 Centre, Doha, Qatar
10 - 12 Intercontinental, Dubai, UAE MENA Money Info@menamoney.org
February 2026
15 - 16 April Hyatt Regency, Casablanca Fédération Marocaine de inscription@rdvdelassurance.
2026 I’Assurance (FMA) ma
(ACAL) Association
15 - 17 April BIEL Pavillon Royal, Beirut des Compagnies acal@acal.org.lb
2026 Downtown d’Assurances au Liban
27-29 April Atlantis The Palm, Dubai, UAE  Global Reinsurance, debbie.kidman@ngsm.com
2026 Teams
05-09 June Intercontinental Cairo Citystars  The African Insurance www.african
2026, Hotel, Egypt. Organisation (AlO) insurance.org
5-9Sep 2026  Monte Carlo, Monaco Direction du Tourisme et rvs-registration@rvs-monte-
des Congres carlo.com
04 - 07
October 2026  Jordan JIF gaif@gaif.org
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WHAT’S NEW

Rolestar 7: The Electric Icon That Redefines Luxury in 2026: Scandinavian Design Meets Sustainable Power in the Year’s Most Anticipate

POLESTAR 7: THE
ELECTRIC ICON
THAT REDEFINES
LUXURY IN 2026

IN A YEAR BRIMMING WITH AUTO-
motive innovation, one vehicle has
captured the imagination of drivers,
designers, and environmentalists alike:
the Polestar 7. As the flagship release
from Volvo’s electric performance brand,
Polestar, this sleek coupe is more than just
acar—it’s a statement. A statement about
where mobility is headed, what luxury
means in a post-carbon world, and how
design can elevate technology into art.

With its minimalist Scandinavian
styling, dual-motor performance, and over
600 kilometers of range, the Polestar 7 is
being hailed as the best new car of 2026.
It's notjust a triumph of engineering—it’s

a vision of the future, delivered today.
A Design Language That Speaks Volumes
The Polestar 7 is unmistakably Nordic. Its
clean lines, sculpted surfaces, and subtle
detailing reflect a design philosophy
rooted in simplicity and purpose. The
front fascia features a slim, horizontal
grille flanked by T-shaped LED head-
lights—anod to Volvo’s heritage but with
a futuristic twist. The body is low and
wide, with a gently sloping roofline that
gives the coupe a poised, athletic stance.
Inside, the cabin is a masterclass in
minimalism. Recycled textiles, vegan
leather, and responsibly sourced wood cre-
ate an atmosphere that’s both luxurious
and ethical. The center console is domi-
nated by a floating touchscreen interface,
seamlessly integrated into the dashboard.
Ambient lighting, customizable climate
zones, and intuitive controls make the
driving experience feel more like piloting
a spacecraft than a car.
Performance That Electrifies

Under the hood—or rather, beneath the
floor—the Polestar 7 packs a dual-motor
all-wheel-drive system capable of deliver-
ing over 700 horsepower. Acceleration
is instantaneous, with o to 100 km/h
achieved in under 3.5 seconds. But this
isn’t brute force for its own sake. The
powertrain is tuned for balance, respon-
siveness, and control, making the Polestar
7 as comfortable on winding mountain
roads as it is on urban boulevards.

The battery pack offers more than 600
kilometers of range, supported by ultra-
fast charging that can replenish 80% in
just 20 minutes. Regenerative braking,
adaptive suspension, and Al-assisted
driving modes ensure that every journey
is efficient, safe, and exhilarating.
Sustainability at Its Core
Polestar has made sustainability a corner-
stone of its brand, and the 7 is its most
ambitious effort yet. The vehicle is built
using low-carbon aluminum, recycled
polymers, and bio-based composites.
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Every component is tracked through a
blockchain-based supply chain to ensure
ethical sourcing and minimal environ-
mental impact. The Polestar 7 also features
a Life Cycle Assessment (LCA) dashboard,
allowing drivers to monitor the car’s car-
bon footprint in real time. From manufac-
turing to end-of-life recycling, the vehicle
isdesigned to be as green as it is gorgeous.
Technology That Anticipates You
The Polestar 7 is equipped with the lat-
est version of Polestar OS, an Android-
based operating system that integrates
navigation, entertainment, and vehicle
diagnostics. Voice commands, gesture
controls, and biometric authentication
make interaction seamless. The car learns
your preferences over time, adjusting seat
position, climate settings, and even driv-
ing style to match your habits.
Advanced driver assistance features
include lane centering, adaptive cruise
control, and autonomous parking. The
vehicle is also V2G (vehicle-to-grid) capa-

ble, allowing it to feed energy back into
the home or grid during peak demand.
A Global Statement

While the Polestar 7 is manufactured in
Europe, its impact is global. In markets
like Lebanon, where EV infrastructure is
still developing, the car represents a leap
forward in sustainable mobility. Its long
range and fast charging make it viable
even in regions with limited charging
stations. And its emphasis on ethical
sourcing resonates with consumers who
demand transparency and responsibility
from the brands they support.

The Polestar 7 is more than the best car of
2026—it’s a blueprint for what the future
of driving should look like. It combines
performance, sustainability, and design
in a way that few vehicles ever have.
Whether you're a tech enthusiast, a de-
sign lover, or an eco-conscious driver, the
Polestar 7 offers something extraordinary.
A Scandinavian Masterpiece Reimagined
Polestar’s design philosophy has always
been rooted in Scandinavian minimalism,
but the Polestar 7 elevates this ethos to a
new level. Every curve, line, and surface
of the coupe has been sculpted with pre-
cision, creating a silhouette that is both
aerodynamic and emotionally evocative.
The front fascia features the brand’s
signature T-shaped LED headlights—
nicknamed “Thor’s Hammer”—which
now extend into the fenders for a more
aggressive stance. The rear is equally
striking, with a continuous twin-blade
light bar that spans the width of the
vehicle, offering a futuristic glow that’s
unmistakably Polestar.

Inside, the cabin is a sanctuary of
calm and control. The dashboard is free
of clutter, dominated by a floating 15-
inch touchscreen powered by Google’s
next-gen infotainment system. Drivers
can interact with voice commands, real-
time navigation, and adaptive climate
controls—all seamlessly integrated. The
materials used throughout the cabin
reflect Polestar’s commitment to sustain-
ability: recycled PET fabrics, responsibly
sourced wood veneers, and vegan leather
alternatives that rival traditional luxury
hides in both texture and durability.
Performance That Redefines Electric
Driving
Under the hood—or rather, beneath the
floor—Polestar 7 offers a dual-motor setup
capable of delivering over 500 horsepower
and o—100 km/h in under 4 seconds. The
torque vectoring system ensures optimal
grip and cornering precision, while the
low center of gravity—thanks to the bat-
tery placement—enhances stability at
high speeds. Drivers can choose between

multiple drive modes, including “Per-
formance,” “Comfort,” and “Eco,” each
fine-tuned to deliver a distinct driving
experience.

The coupe’s 500-mile range on a single
charge sets a new benchmark in the seg-
ment. Polestar achieves this through a
combination of high-density battery cells,
regenerative braking, and intelligent en-
ergy management. Fast-charging capabili-
ties allow the battery to reach 80% in just
20 minutes, making long-distance travel
not only possible but practical.
Sustainability Without Compromise
Polestar 7 isn’t just about performance—
it’s about responsibility. The vehicle is
manufactured in a carbon-neutral facil-
ity in Europe, using renewable energy
and recycled metals. Each component is
labeled with its carbon footprint, allowing
consumers to make informed choices.
The brand’s “Polestar o” initiative aims to
create a truly climate-neutral car by 2030,
and the Polestar 7 is a major step toward
that goal. The coupe also features a unique
“Green Mode,” which optimizes energy
usage by adjusting throttle response,
climate control, and even route planning
to minimize environmental impact. This
mode is ideal for urban commuting and
short trips, where efficiency is paramount.
Safety and Autonomy
Polestar 7 comes equipped with the latest
in driver-assistance technology. The suite
includes adaptive cruise control, lane-
keeping assist, rear automatic emergency
braking, and a 360-degree camera system.
The vehicle’s LIDAR-based sensors enable
Level 3 autonomous driving in approved
regions, allowing drivers to relinquish
control in traffic jams or on designated
highways. The coupe also introduces
“Driver Wellness Monitoring,” a system
that tracks eye movement, heart rate, and
posture to detect fatigue or distraction.
If necessary, the car can initiate alerts or
even pull over safely.

Market Position and Competitive Edge
Polestar 7 enters a fiercely competitive
market, going head-to-head with the Te-
sla Model S Plaid, Lucid Air, and Porsche
Taycan Turbo. Yet, it distinguishes itself
through its unique blend of Scandinavian
design, sustainable engineering, and intui-
tive technology. Unlike its rivals, Polestar
7 doesn’t rely on gimmicks—it delivers
substance with style.

The vehicle is priced competitively,
starting at $89,000, with optional perfor-
mance and luxury packages pushing it
closer to $110,000. Early reviews praise its
build quality, driving dynamics, and user-
friendly interface, positioning it as a top
contender in the premium EV segment.
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